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The Long Island Board of REAL-

TORS®, Inc. (LIBOR) will be hosting the 

27th Annual Education Conferences 

and Trade Show on Thursday, June 4, 

2015 at the Crest Hollow Country Club 

in Woodbury, New York. This year’s 

theme will be “Opportunity is Knock-

ing,”...answer to ensure your success 

in your career in real estate.  The day 

will consist of keynote sessions and 

training programs designed to help 

Realtors® succeed in both today’s 

market and future market as well. At 

the conference, Realtors® will receive 

all the benefi ts of attending a national 

convention right here at the local lev-

el, without the expense of travel.

The conference kicks off  with a 

high powered keynote session, fea-

turing acclaimed trainer and Coach 

Bill Hart, of Building Champions Inc., 

sponsored by CHL Mortgage.   Hart 

will share how “Luck is What Happens 

When Preparation Meets Opportu-

nity.”  In 2015, the best Realtors® in the 

country are using old school strate-

gies, incorporated with new social 

media skill. Having coached and inter-

viewed over 200 agents that close an 

average of 150 units per year, Coach 

Bill Hart observes that there are actu-

ally more diff erences in how the “best 

of the best”  produce so much busi-

ness,  than there are similarities. Hear 

the successful strategies, tactics, 

practices and tools being used by 

these top producing agents that may 

appeal to YOU,   which you can deploy 

immediately in your own business.   

Learn the 6 Key Steps and Principles 

to be used daily to ensure your busi-

ness success. This session will help 

your business as well as personal life.   

Coach Bill observes that as a three 

time cancer survivor, “Every day is a 

gift and I’m going to have a blast as I 

do every day so join me!” Get ready to 

experience this high-energy, business 

and life game changing session with 

Coach Bill!

Throughout the day, training ses-

sions will feature other national train-
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Sound familiar?  It was in 1973 that the draft had ended.  

It was the fi rst year in modern times that our military had 

to recruit an “all volunteer force.”  Competition between the 

diff erent branches of the armed forces to fi nd the “best ap-

plicant” was on. 

I can see some similarity with this slogan and the job of the 

Realtor®.  When you fi rst “joined” (got your license) you were 

somewhat of a “volunteer force” since you worked the fi rst 

few months of your new career without any pay!!!   But, soon 

enough after gaining knowledge and experience you were 

actually the “best applicant” for the job!

Now, being the best at what you do, I challenge you to step 

out of the ordinary and venture out of your comfort zone.  

We are experiencing a low inventory market in most of our 

areas across Long Island and Queens, business as usual may 

not be so usual.   Expired listings are harder to get and For 

Sale By Owner’s are holding their ground.  Buyers are being 

out-bid by higher and all-cash off ers and then deciding to sit 

on the fence leaving you with no one to drive around with!  

So, what are you going to do? It is time for adventure!  

Change up your regular business practices and use resources 

that you may not have in the past.  As a LIBOR member there 

are many benefi ts you can use to grow your business in this 

market. I challenge you to venture out!  Here are some ideas:

Stay in touch with your past buyers and sellers: 1)  Lowe’s 

Realtor® Marketing Program.  Send eCoupons and personal-

ized publications plus get a discount on gift cards!   2)  Multi-

Merchant Gift Card discounts to over 100 stores!  3) Stay in 

touch with movie tickets off ered to you at a discount.

Take your marketing to the next level:  1) Every Door Direct 

Mail discounts. 2) Discount on Offi  ce Max printing services 

and more!

Visit www.LIRealtor.com  > Member Area > Benefi ts to fi nd 

all the benefi ts available to you, to help your business succeed. 

P r e s i d e n t ’ s  M e s s a g e
By Laura Copersino, LIBOR President

IT’S NOT 
JUST A JOB, 
IT’S AN 
ADVENTURE
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The members of the Long Island 
Board of Realtors® congratulate 
Laura Copersino, 2015 LIBOR Presi-
dent, on her many accomplish-
ments and for being named one of 
the Top Women in Business by the 
Queens Courier. Laura was honored at the 13th Annual 
Top Women in Business Awards and Networking Event 
that was held on May 14, 2015 at Terrace on the Park in 
Flushing. This yearly event recognizes infl uential women in 
business whose major achievements and participation in 
the community have helped make a diff erence in Queens.

Congratulations

Town of North Hempstead Supervisor Judi Bo-

sworth, Councilwoman Viviana Russell and Village 

of Westbury Mayor Peter Cavallaro recently hosted 

an educational seminar on the REALTORS® respon-

sibilities when renting property in the Town of North 

Hempstead and the Village of Westbury. 

The seminar, which was produced in conjunction with 

LIBOR, was well attended with over 100 REALTORS® from 

the area learning and/or reviewing the Town and Village 

codes to ensure safe living conditions for all residents.

The elected offi  cials were joined by represen-

tatives from the Code Enforcement division as well 

as the Building Department who discussed the 

specifi cs of the law and answered many questions 

at the conclusion of the event. The Town and Vil-

lage made it quite clear that they want to assist our 

REALTORS® in preventing illegal rental regulations.

LIBOR Teams Up With 
Town of North 
Hempstead & 

Village 
of Westbury 
to Educate 

REALTORS on Rental Regulations

The closed median home price in April 2015 for 
Long Island, which includes Nassau, Suffolk, and 
Queens’s housing data, was $375,000 represent-
ing a 5.6% increase over last year. Nassau Coun-
ty reported a $440,000 closed median home 
price in April, representing a 7.7% increase over 
$408,500 reported by reported by the Multiple 
Listing Service of Long Island (MLSLI) last year. 
Suffolk County reported a closed median price 
of $315,000, which represents a 5% increase 
over a year ago. Queens reported a closed me-
dian home price of $400,000 which represents a 
12.5% increase over last year. 

The total number of Long Island available residen-
tial inventory was 21,660 representing an 8.7% 
over March 2015, but 3.3% less than last April.

 “April housing data indicates a very active local 
real estate market. Monthly contracted, or pend-
ing sales activity, is 5% higher than last year, 
and 11.2% higher than in March. Other indica-
tors that support a robust market this Spring 
are a rise in home-buying and selling interest 
that can be measured by the number of visitor 
sessions going to MLSLI.com, the MLS consum-
er website. In April, we saw a 20% year over year 
increase in monthly visitor sessions to MLSLI.
com and for the fi rst time in recent history, ana-
lytics showed over 1 million visitors sessions to 
site in the month of April.” said Tricia Chirco, 
MLSLI Marketing and Communication Director.

April 2015 Market Update reports for Nas-
sau, Suffolk, and Queens Counties are avail-
able under the MLS Activity Reports section 
of Stratus.  The Market Update reports are 
also available at LIRealtor.com under the Re-
search and Data section of the Member Area.

DTADTAT
HUOHUSISNG
LONG ISLAND

FOR APRIL 
2015

➤

Photo courtesy of The Queens Courier

http://www.lirealtor.com
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Executive planner at a glance

             10 | JUNE    11 | JUNE  11 | JUNE 

° Young Professionals 
 Network Black Tie Formal 
 – Presenting the Top 20 
 Under 40 Class of 2015
 7:00 pm
 Fox Hollow Inn, 7725 Jericho Tpke., 
       Woodbury, NY 11797. 20 LIBOR 
       member real estate professionals, 
       40 years of age or younger will be 
       chosen for their excellence in real 
 estate. For more information and to 
 register: http://ypn.lirealtor.com/

°  Hamptons Chapter New 
Membership Breakfast 
& Networking Meeting

 9:00 am
 230 ELM, 230 Elm Street, South
 Hampton. Rental Laws - What You 
 Need to Know! Guest Speakers: 
 Cathy Nolan Esq. - LIBOR and 
 Christine Curiale, Wells Fargo. 
 For more information and to 
 register: http://hamptons.
 lirealtor.com

° Huntington Township 
 Chapter Summer 
 Kick-Off Party
  5:00 pm 
 Centerport Yacht Club, 33 Beach 
 Plum Dr, Centerport. Dinner, 
 Networking, Cash Bar.  The cost is 
 $25 for members, $40 for non-
 members. For more information 
 and to register: http://
 huntingtontownship.lirealtor.com/     

HTTP://WWW.LIREALTOR.COM/CHAPTERSANDDIVISIONS/DEFAULT.ASPX

            12 | JUNE     16 | JUNE 17 | JUNE 

° Northeast Queens 
 Chapter Educational 
 Breakfast: For NEW & 
 Experienced Agents
  9:00 am 
 Adria Hotel & Conference Center, 
       221-17 Northern Blvd., Bayside, NY 
       11361. “Social Media Boot Camp!” 
       Guest Speaker: Monika Bialokur, 
       Social Media Consultant & Digital 
       Media Expert.  FREE to the FIRST 
       100 Registrants. For more 
       information and to register: http://
       northeastqueens.lirealtor.com/

°  Suffolk North Shore 
Chapter Networking & 
Education Breakfast

 8:30 am
 Meadow Club Port Jefferson, 1147 
 Route 112, Port Jefferson Station, 
 NY 11776. Top Producers Panel 
 Learn How the Pros Keep Their 
 Sales Rising! For more information 
 and to register: http://
 suffolknorthshore.lirealtor.com/

°  MLSLI Board of 
Directors Meeting

 9:00 am
  LIBOR West Babylon
 For more details email: 
 adminsupport@mlsli.com

            18 | JUNE     19 | JUNE  23 | JUNE

° LIBOR Executive 
 Committee Meeting
  9:00 am 
 LIBOR West Babylon
  For more details 

email: adminsupport@mlsli.com

°  Western Queens Chapter 
Networking & Education 
Breakfast

 10:00 am 
 Riccardo’s by the Bridge, 21-04 
 24th Avenue, Astoria, NY 11102
 “How to Get in the Door and 
 Get Your Offer Presented in this 
 Market”Guest Speaker: Don 
 Scanlon. FREE to the FIRST 50 
 Registrants!/ After first 50 
 registered: $13 Members, $15 Non-
 Members. For more information and 
 to register: http://westernqueens.
 lirealtor.com/

° Long Island Commercial 
 Network Education 
 Networking Breakfast
  8:00 am 
 On Parade Diner, 7980 Jericho 
 Tpke., Woodbury. Speaker: Open 
 forum. Prepaid: $15.00 Members/
 $25.00 Non-Members/$25.00 
 Guest-Members/$25.00 Guest-Non-
 Members. For more information and 
 to register: http://licommercial
 network.org/calendar.html
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LIBOR Joins Forces with 
Rebuilding Together LI to Help 

a Veteran in Need

Long Island Board of REALTORS® NEWS

With days notice, members of the Long Island Board of REALTORS® Inc. (LIBOR) rolled up their sleeves to work 

alongside Rebuilding Together Long Island (RTLI) on an urgent volunteer project that took place at a private resi-

dence in Mineola on Monday, April 27, 2015.   

LIBOR members volunteered their time and eff orts to help RTLI build a wheelchair accessible handicap ramp 

and landscape of the front and back yard.  The installation of the ramp will allow the homeowner, a Veteran, to come 

home from the rehab facility that he’s been in these past few months. This will also allow him to come and go from 

his home with ease, enabling him to get any medical attention that he may need.

In addition to contributing time, earlier this year LIBOR made a $2,500 donation to the organization, so they can 

fulfi ll their mission of helping to rebuild the homes and lives of people in need.   Rebuilding Together Long Island 

is dedicated to restoring the homes of economically disadvantaged homeowners who are elderly, disabled, and/

or single-parent families, so they may continue to live in comfort with dignity and independence. Their committed 

staff  of 300 volunteers is the backbone of the organization.  They provide a wide range of services which include 

plumbing and electrical repairs, yard work, tree trimming, gutter cleaning, carpentry, roof repair, trash removal, non 

cosmetic painting, lock work, smoke detector installation and the construction of wheel chair ramps.  All of the ser-

vices of Rebuilding Long Island Together are provided at no cost to the homeowner.  

“The Long Island Board of REALTORS is proud to continue our over ten year partnership with Rebuilding To-

gether Long Island, an amazing organization that helps those in need throughout our community.  The work of Re-

building Together Long Island allows disadvantaged homeowners to remain in their own homes in a safe and healthy 

environment and we are honored to be able to assist in this eff orts.” said Donna Wolfe, 2015 LIBOR Public Relations 

Chairperson.  

This donation was made through the Long Island Board of REALTORS® “We’re More Than REALTORS®” initiative. 

Created by the LIBOR Public Relations Committee in 2006, the “We’re More Than REALTORS®” campaign supports 

numerous programs and charitable organizations within our communities. 
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Long Island Board of REALTORS® NEWS

F r o m  W h e r e  I  S i t
By Joseph E. Mottola, Chief Executive Offi cer

The LIBOR Board of Directors accepted the recom-

mendations of the Planning Committee and approved a 

Strategic Plan which outlines our Goals and ultimately 

the Actions and Objectives designed to enhance the 

way the public perceives Realtors®; identifi es LIBOR as 

“The Voice for Real Estate” and advocates the value of 

using a Realtor® in every transaction.

To accomplish these Objectives, the Planning Group 

identifi ed Objectives in major functional areas to include 

COMMUNICATIONS; COMMUNITY OUTREACH; GOV-

ERNMENT AFFAIRS; PROFESSIONAL DEVELOPMENT 

AND GOVERNANCE. 

In the COMMUNICATIONS area, we want to be the 

primary resource for relevant industry information not 

only to members but consumers and the media as well. 

We will use every available communication tool to ensure 

in some way we can reach our target audiences.  We will 

have to be consistent and constant with our messages 

and ensure that they are meaningful and well thought out.

With respect to COMMUNITY OUTREACH, we want 

to ensure that LIBOR and its members are involved in 

benefi cial consumer and community activities with the 

purpose of promoting the Realtor®. We will have to ag-

gressively gather pertinent information on our members 

work with community groups and charitable organiza-

tions.  We would then use their contacts within such 

organizations to help curb unwise legislation that hurts 

owners.  We would also promote our goals and programs 

with respect to Smart Growth types of development 

which ultimately benefi t the present and future residents.

GOVERNMENT AFFAIRS, with its far reaching im-

pact, must take on a greater role in insuring that Real-

tors® are not subject to onerous and unfair regulations 

which harm Realtors® and the interests of the public.  

We are concerned about real property rights and need 

to recognize and capitalize to an even greater extent the 

role that the Realtors® Political Action funds (RPAC) play 

in the legislative and regulatory world.  To not generate 

the needed funds, undermines our capabilities and di-

rectly harms the livelihood of our members.

PROFESSIONAL DEVELOPMENT is the next major 

plan area.  Its goal is to keep LIBOR as the premier source 

for Real Estate Education and career development op-

portunities.  We see a greater need for specialized pro-

grams targeted to the various elements of our markets.  

Certifi cation courses are very valuable for learning how 

to deal with the rapidly increasing Senior and Boomer 

markets at one end of the spectrum and the burgeon-

ing Gen X and Gen Y components at the other.  We will 

need to focus on course development for all experience 

levels as Broker/Owner and Agent needs diff er greatly.  

You will also see more surveys to help in identifying the 

areas needed to be targeted.

GOVERNANCE covers our operating structure and 

all that it takes to function eff ectively.  In other words the 

blend of quality staff , high caliber leadership, fi scally sound 

policies, facilities like Service Centers and our Headquar-

ters as well as having access and eff ective use of the tech-

nology essential to running a multi-million dollar entity.  

Leadership development is important because it will shape 

the future and we look to our Chapters for candidates.

 Our Chapters and our services cover a large, cultur-

ally diverse region.  We need to be in touch with our mem-

bers, understanding their present and future needs and 

have the capabilities in place to satisfy those needs.  Our 

Strategic Plan is designed to accomplish that and more.

Visit the “Research and Data” section on LIRealtor.

com to view the plan in its entirety.
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The Long Island Board of REALTORS®, Inc. (LIBOR) 

is proud to announce the launch of the REALTOR® 

Scouting Scholarship Award.   Through this program, 

LIBOR will be awarding up to six $1,000 merit-based 

Scholarships to up to three New York Eagle Scouts and 

to up to three Gold Girl Scouts. Up to two recipients 

(one Eagle Scout, one Girl Scout) from each of the 

three counties, Nassau, Suff olk, and Queens, will be se-

lected. The scholarship is being sponsored through the 

LIBOR “We’re More Than REALTORS®” Public Relations 

Campaign.

LIBOR is honored to affi  liate ourselves with the Boy 

and Girl Scouts of America, whose goal is to build the 

character of young women, men, boys and girls, who 

then go on to become great citizens in our communi-

ties. Eagle Scout and the Girl Scout Gold Award are the 

highest rank and achievement attainable in the Scout-

ing programs of the Boy Scouts of America 

(BSA) and the Girl Scouts of the USA.  

Since it was fi rst awarded in 

1912, more than 2 million young 

men have achieved the Boy 

Scouts of America’s highest 

rank.   An Eagle Scout in his 

conduct and character ex-

emplifi es the highest stan-

dards, aims and ideals of 

Scouting.   Whether still 

active in Scouting or not, 

an Eagle Scout seeks to 

better himself in order 

to better serve others 

and his community.   The 

Girl Scout Gold Award de-

buted in 1916 as the Golden 

Eagle of Merit. It marked the 

beginning of a 

long tradition of 

recognizing the out-

standing achievements 

of extraordinary girls. 

The Girl Scout Gold 

Award has inspired girls to become leaders, and share 

their ideas and passions with their communities; leav-

ing behind a sustainable legacy.

In the spirit of the “We’re More than REALTORS®” 

campaign, which supports numerous programs and 

charitable organizations, and encourages members to 

help make Long Island a better place to live; it only seems 

fi tting to recognize these extraordinary individuals and to 

assist them in their pursuit of higher education.  

For more information, including scholarship require-

ments and how to apply, please visit LIRealtor.com.  

Long Island Board of REALTORS® NEWS

Introducing the 
REALTOR® 
Scholarship Award

http://www.lirealtor.com
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 Our Sights are Set 
on Global

The United States is the world’s hotspot for in-

coming migration. According to the United Nations 

Population Division, as of 2013, 45.8 million people 

living in the U.S. were born in other countries. In con-

trast, second-ranked Russia’s immigrant population is 

11.1 million, less than a quarter that of the U.S. The Mi-

gration Policy Institute says the U.S. is home to rough-

ly one fi fth of the world’s immigrants.

Nationalities change
Throughout U.S. history, waves of immigration 

have shifted from one country to another. For much 

of the twentieth century, various European coun-

tries were the original home of most immigrants. As 

recently as 1960, three out of four had been born in 

Europe and almost another 10 percent from Canada.

By 1980, only 39 percent of immigrants came from 

Europe; the majority originated from Latin America or 

Asia. In the 2010 census, over half came from Latin 

America, primarily Mexico, and over a quarter from 

Asian countries. Immigrants originating in Europe and 

Canada made up less than 15 percent of the general 

immigrant population.

Geographic dispersion
The change in nationalities has aff ected regions 

of the U.S. in diff erent ways. In 1970, over two-thirds 

of U.S. immigrants lived in the Northeast and Midwest. 

They were predominantly Europeans who relocated 

in the fi rst half of the century, primarily represented 

by Italians, Germans, Polish and the British.

By 2010, over two-thirds of immigrants were lo-

cated in the West and the South. People from Mexico 

and other parts of Latin America, and people from 

Asia, moved through gateway states like California, 

Texas, Florida and New York.

Looking forward
With historical U.S. immigration trends edging 

upward, and U.S. policy shifting towards a more favor-

able immigration environment, it’s fair to assume that 

immigrant communities will play a growing role in the 

U.S. housing market. It’s a trend that signals signifi -

cant opportunities for global real estate practitioners.

Source: National Association of REALTORS®

Long Island Board of REALTORS® NEWS

U.S. Immigration 
Patterns

Source: The Size, Place 

of Birth, and Geographic 

Distribution of the For-

eign-Born Population in 

the United States, 1960 to 

2010, U.S. Census Bureau.

http://www.lirealtor.com/member-area/member-information/global
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➤
Long Island Board of REALTORS® NEWS

CHAPTER 
             DIVISION EVENTSAND

Photos courtesy of Howard Fritz, 
OneFineDayPhotographers.com
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Here are a few of the many benefits you can take 
advantage of when you are a member of the 
Long Island Board of REALTORS�, Inc.:

• Discounted Movie Tickets to Lowes and 
United Artist Theaters

• Access to our FREE Legal Helpline

• Reduced rates for AAA Membership

• Eligible to join the Long Island Realtor� 
Federal Credit Union

• $500 cash allowance off the purchase or lease 
of a new Chrysler, Jeep, Dodge, or Ram 
model vehicle

• Member Discounts at PC Richard & Son, 
1-800-Flowers, and more...

• Save with Sprint Communication Services

Members can also 

access the New York State 

Association of REALTORS�

(NYSAR) and National 

Association of REALTORS�

(NAR) Benefit Guides.

Visit LIREALTOR.com –

Member Area to access

Benefits, Discounts,

and Savings! 

MEMBER SERVICES
MEMBERSHIP HAS 

ITS PRIVILEGES

AS PART OF YOUR ASSOCIATION

MEMBERSHIP, REALTORS� ARE ENCOURAGED TO TAKE

ADVANTAGE OF ALL THE LOCAL, STATE, AND 

NATIONAL BENEFITS AND SERVICES AVAILABLE TO

YOU.  THEY PROVIDE VALUE AND SAVINGS.

S e r v i n g  Q u e e n s ,  N a s s a u ,  &  S u ff o l k

Long Island Board of REALTORS�, Inc.

LIREALTOR.COM

http://www.lirealtor.com
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The Long Island Board 

of REALTORS® Inc. (LIBOR) 

is proud to be a sponsor of 

the 88th Annual Little Neck-

Douglaston (LND) Memorial 

Day Parade which took place 

on Monday, May 25, 2015.  The 

LND Memorial Day Parade is 

recognized as being the larg-

est in the nation. Held annually 

since 1927, it is a time for citi-

zens to come together to hon-

or veterans and fallen heroes, 

and for the community to 

come together and celebrate. 

For 2015, the parade theme 

“Service, Valor, Sacrifi ce” pays 

tribute to the 50th anniversa-

ry of the Vietnam War. 

This sponsorship was 

made through the “We’re 

More Than Realtors®…” 

(WMTR) public relations cam-

paign, which was created in 2006 by LIBOR’s Public Relations committee.  The campaign’s objective is to raise 

public awareness about the Realtor® eff orts in our community, in addition to helping local residents buy and sell 

homes. 

It is also through this campaign, that Long Island Realtors® support our local heroes, giving them the oppor-

tunities off ered through the Long Island Realtors® Veteran Scholarship Program, to start a career in real estate.   

The program is designed to guide veteran recipients through the process of beginning a career in real estate, with 

a mentor on hand every step of the way.  A career in real estate off ers unlimited earning potential, fl exible hours 

and freedom to set your own pace.  If you are (or know of) a Veteran considering a career in real estate, the Long 

Island Board of Realtors® can help get you started.  Please visit www.LIRealtor.com or email pr@lirealtor.com for 

more information. 

LIBOR leadership was on hand in Douglaston on May 18, 2015 to present a check in the amount of $1,500 to the 

LND Memorial Day Parade Co-Chairmen at the site of where the closing ceremonies for the parade will take place.  

(Pictured l-r) LIBOR Nassau Vice President Susan Helsinger, LIBOR President Laura Copersino, LIBOR past PR 

Committee Chair Carlos Diaz, LIBOR Treasurer David Legaz with LND Memorial Day Parade Co-Chairmen  Charles 

W. McBride and J. Douglas Montgomery.

Long Island Board of REALTORS® NEWS

LIBOR PROUDLY SUPPORTS OUR VETERANS 
ON MEMORIAL DAY AND EVERY DAY
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M L S L I  I n f o  L i n e
By Frank Paruolo, MLSLI President

While at the National Association of REALTORS® 

(NAR) conference in Washington D.C. in May, I heard 

talk of the change in the market, inventory down, sales 

increasing, etc.   We are all; I believe seeing this same 

positive trend.   I also heard discussions about the use 

of social media and technology, etc.  What impressed 

me most was the number of changes and the types 

of changes we have witnessed in our industry.   One 

speaker quoted Sir. Winston Churchill...” To improve is 

to change, to be perfect is to change often.”  How true 

this is.  Change is inevitable, and we can either resist it or 

embrace it, or at least, adapt to it.  There are those who 

resist any and all change, and those who rush in to make 

changes.  Most of us are somewhere in between.    

 There are still agents, like me who remember the dai-

ly tear sheets and the Zone books, registering in house 

deals. When these were changed, there were those who 

wondered how they would adapt to relying on the com-

puter.   Is there anyone who thinks this was not a posi-

tive change?   There was a time no agent would ever 

want to give out an address to a buyer, yet today we not 

only give them the address, we provide directions and a 

map to help them fi nd it.   Why?  Because the consumer 

wants it that way, and we had to adapt.  Print was the 

way to advertise and sellers wanted to see those ads, 

but most today are more interested in the web presence 

an agency will provide. 

 We just recently completed our change over from 

the old Legacy Stratus to the new.   One of the great 

changes with the New Stratus is you are now able to use 

any browser rather than just Internet Explorer (IE).  Cur-

rently only about 10% of the Stratus access is through 

IE. It was seen by many as a necessity and welcomed 

change by some and dreaded by others.  Yet, once com-

pleted, there have been no real complaints 

 The changes will happen, because the market de-

mands it.   If we do not give the consumer what they 

want, someone else will.  The question of Trulia and Zil-

low was, and continues to be a major talking point.  Like 

it or not they are a reality we must recognize, to pretend 

we can ignore them is detrimental to us.  Today there are 

discussions about where and how and with whom we 

should share data.  Also, what data should be published 

and shared.  There are many more challenges that our 

industry and this service will face them, and deal with 

them as they have in the past.  

CHANGE 
IS IMMINENT



The Advanced REALTOR®  • June 2015    |   13

Legal &  Government Affairs

Important Information

New Legal Helpline 
Procedure Starting 
June 1, 2015

               

Visit LIBOR’s Legal Helpline Section on LIRealtor.com - fi ll out 

the form with the question and submit. Once your question is 

submitted you will receive a response via phone or e-mail with-

in 24 hours of the time the question was sent, if sent during the 

business week. All e-mails sent over a weekend or on a holiday 

will receive a response on the next business day.

The Legal Helpline is one of the most tangible benefi ts of your 

LIBOR membership. When you’re conducting your day-to-day 

business, you are often faced with tough legal issues. The LI-

BOR Legal Helpline gives you access to our Board attorney 

who is available to answer legal questions that may arise during 

your daily transactions.

http://www.lirealtor.com
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Q. It the owner refuses to get a rental permit in a town 
where one is required, can I take the listing? 

A. No.

 

Q. If  a seller refuses to allow agents to show a Section 
8 tenant the apartment, what can I do? 

A. Release the listing.  If you cannot get the land-

lord to change his mind.

Q. If  a rental property does not pass the Social Services 
inspection, does the owner have to make the repairs so 
that it can pass? 

A. No, but then the landlord cannot rent it to some-

one on a program.

 

Q. If  the unit fails the inspection, can I keep the listing?
A. Yes, and then, if a tenant on a program calls, you 

must say that Social Services will not let the tenant 

rent this apartment.

 

Q. Can a landlord insist a security deposit be given, 
rather than a voucher? 

A. Yes, but then Social Services may not let the tenant 

take the apartment.

 

Q. In NYC, the Human Resources Administration only 
allows one-half  of  one month’s rent to be paid on a 
rental to a person on a program.  Is this price fi xing? 

A. Makes you wonder, doesn’t it? The government 

and its agencies are not defi ned as intended parties 

under the anti-trust laws.

 

Q. Does the Department of  Consumer Affairs in NYC 
fi ne all offi ces that do not have the Tenant Screening 

Poster displayed? 

A. Yes, if an inspector goes into the offi  ce and the 

poster is not conspicuously displayed.

 

Q. I thought the law on the Tenant Screening Notice 
only concerned real estate offi ces that do over half  their 
business in residential rentals.

A. Although that is what the law seems to say, that is 

not what it means.

 

Q. Then what does the law mean, if  not what it says? 

A. That’s diffi  cult to say!

 

Q. What about the Suffolk County Law on the new 
protected classes that carries fi nes up to $100,000 to be 
put into the Suffolk County Treasury. Is Suffolk County 
building affordable housing with the money?

A. No. I think I heard that the County is hiring testers 

with the money.

 

Q. I thought statutes were supposed to be narrowly con-
strued, but the Suffolk County law says it is to be liber-
ally construed. How can that be?

A. Perhaps the Legislators have never heard of the 

Constitution. You may want to send them a copy.

Legal &  Government Affairs

By Cathy Nolan 

Goldson, Nolan & Connolly, P.C., General Counsel

More Questions on 
Rentals
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  West Babylon Jackson Heights Woodbury Riverhead Rockville Centre

JUNE

2♦
Wheel Estate or 
Real Estate:  Stop 
Spinning Your 
Wheels

10♦
The Truth, the 
Whole Truth 
and Nothing But 
the Truth:  Legal 
Checklist to Ensure 
a Smoother Trans-
action

16♦
Say Hello to A 
Good Buy

26♦
Selling Commer-
cial & Investment 
Properties:  Issues, 
Money & Laws

2♦
Handling and 
Closing The Short 
Sale Transaction

11♦
Single Family 
Investment 
Properties:  
Buying, Managing 
& Selling

23♦
Risk Management 
Solutions!  What 
Every Realtor 
Should Know

17♦
Single Family 
Investment 
Properties:  
Buying, Managing 
& Selling

22♦
Ready, Set Buy!  
Representing a 
Buyer in a Real 
Estate Transaction

30♦
Handling and 
Closing The Short 
Sale Transaction

3♦
Listing Power…If 
You Have Them…
They Will Come

5♦
Don’t Get Bitten!  
What You Don’t 
Know Will Hurt

12♦
How Good Is Your 
Get Along?

30♦
Buyer Brokerage & 
Ethics:  The Right 
Choices

8♦
Say Hello to A 
Good Buy

19♦
Changing Trends 
In Real Estate… 
Can You Spare 
Some Change? 

24♦
Don’t Get Bitten!  
What You Don’t 
Know Will Hurt

♦ Eligible for CE Credit.

Visit www.lirealtor.com/education for a full schedule and details of class offerings.

Education &  Technical Training
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ers including: Jackie Leavenworth, ABR, CRS, 

CRB, GRI; Vanessa Saunders, CIPS – Global 

Property Systems, Inc.; Craig Grant, e-Pro, 

GRI; Bruce Gardner, CRS, GRI; Steve Harney, 

Keeping Current Matters, Inc.  Professional de-

velopment, social networking and global ses-

sions will run simultaneously so that attend-

ees may choose programs based on interest 

and need.

This year’s fundraiser luncheon will ben-

efi t United Cerebral Palsy, an organization 

that educates, advocates and provides sup-

port services to ensure a life without limits for 

people with a spectrum of disabilities. 100% of 

the monies raised will be donated to the char-

ity. Throughout the morning, Realtors® will be 

able to purchase raffl  e tickets to win tablets, 

bikes, Weber grill, designer handbags, Broad-

way show tickets, gift cards and many other premium items.

In addition, an exhibit trade show of over 60 exhibi-

tors will be on hand displaying products and services to 

assist Realtors® in their profession. This is a great oppor-

tunity to speak one on one with the participating vendors. 

There will be a special “Drinks, Snacks and Entertainment” 

session sponsored by Franklin First Financial in the exhibit 

area, that will off er attendees a drink break, snacks and en-

tertainment before beginning the second half of the day.

Our day wraps up with a special closing session “Play it 

Forward,” with nationally acclaimed speaker Jackie Leaven-

worth, sponsored by The Money Store.  Jackie Leavenworth 

will show you the way to think of yourself as the Director 

of your own life. Picture the set, the cast, the crew. Now, 

play your movie forward…1 year, 5 years,  10 years.  What 

does your life look like? Who will be in your cast? Playing 

it forward lets you visualize the gaps between where you 

are and where you want to be. Realize and be prepared 

for predicable obstacles and learn strategies to bring your 

future to life. Creating a story board for a future fi lled with 

positive events and emotions is exhilarating and empower-

ing and very entertaining! Take a look at yourself to change 

dreams into goals and goals into action, Coach Jackie can 

show you how!

The Education Conference undoubtedly is a spectac-

ular event. Whether you are a conference veteran or fi rst 

time attendee, we welcome you and look forward to seeing 

you on June 4, 2015.  For complete details and to register, 

visit our website at www.LIBOREDConference.com.

Education Conference & Trade Show
CONTINUED FROM PAGE 1
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You have a voice in Albany.
Get involved to advance REALTOR® interests by:

for full details about 
NYSAR’s legislative 
advocacy efforts 
and more.

Investing in the REALTORS® Political Action Committee (RPAC).

Responding to Calls for Action.

Participating in the annual REALTOR® Lobby Day.

Visit NYSAR.com NYSAR boldly champions your 
interests at the state Capitol – 
so that you can focus on your 
clients and career. 

Rose and her staff are committed to providing the
utmost personal attention and maximum client service. 

We serve members from the following organizations:
LONG ISLAND BOARD OF REALTORS
LONG ISLAND BUILDERS INSTITUTE

REAL ESTATE BOARD OF NEW YORK
GREATER NY HOME FURNISHING ASSOCIATION

ROSE GAGLIARDI Broker
15 West Main Street • Oyster Bay, NY 11771 

Tel: 516.922.1200 • 212.268.4473 Fax: 516.922.5900 
rose@insuranceplusny.com • www.insuranceplusny.com

Insurance for the Small Business & the Self-Employed

 
  Insurance Plus 

Oladejio Bolaji
Medlaw Realty Corp

Rivki Davidowitz
Rivki Davidowitz, REALTOR

Richard Hutchinson
Counsel Rock Realty Inc. 

Joseph C. Mann
Chinamerica Realty LLC

Michael Nicholson
Michael Nicholson, 
REALTOR

Diana C. Smart
Diana C. Smart, REALTOR

Allison R. Smilowitz
AllieRoe Realty & Mgmt Co.

Valentin Villa
Transvilla RE & Dev Group

Hsin Yuan Yang
E Realty International Co.

NEW LIBOR MEMBERS

http://www.nysar.com
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ACCOUNTANTS
ALBRECHT VIGGIANO ZURECK & CO 
Thomas Murray  • 631-434-9500
tmurray@avz.com

ATTORNEYS
ABRAMS GARFINKEL MARGOLIS 
BERGSON LLP 
Neil B. Garfi nkel SRES • 212-201-1170
Ngarfi nkel@AGMBlaw.com

BURNS RUSSO TAMIGI & REARDON LLP
Anthony W. Russo • 516-746-7371
arusso@brtrlaw.com
http://www.brtrlaw.com

CHANDRA LAW OFFICES, P.C.
Arun Chandra • 718-261-4200
arun@chandralawny.com
http://www.chandralawny.com

DIAMOND LAW GROUP
Richard Klein • 516-663-5151
rich@diamondlawgroup.com
http://www.diamondlawgroup.com

GOLDSON NOLAN & CONNOLLY PC
Cathleen Nolan  • 631-236-4105
cqnesq@aol.com

JACK STUART BEIGE & 
ASSOCIATES PC
Joseph Beige • 631-231-7725
joe@beigelaw.com
http://www.beigelaw.com

KAPLAN, KAPLAN & DITRAPANI LLP
Jared S. Kaplan • 516-801-6363
jared@closerattorney.com
http://www.kaplanrealestatelawyers.com

MEANEY & MEANEY PC
Andrew Meaney • 631-392-0669
meaneylaw@gmail.com

MELISSA KOLLEN RICE, ESQ
Melissa Kollen Rice • 631-241-0507
mkrlaw1@aol.com

BUSINESS RESOURCES
GEO DATA PLUS LLC
Robert Whiddon • 516-663-0790
robert@geodataplus.com
http://www.geodataplus.com

M3 MEDIA GROUP
Kathleen Silvanovich • 631-353-3350
ksilvanovich@m3-mediagroup.com

ROEL RESOURCES LLC
Ron E. Roel • 516-671-7412
roel@optonline.net

CHOCOLATE CORP GIFTS
CHOCOLATE WORKS
Stuart Levenberg • 516-900-1119
stuart@chocolateworks.com
http://www.chocolateworks.com

CLEAN UP & 
RESTORATION
BIO ONE
Michael P. Evangelista • 516-580-3775
mikeevangelista37@yahoo.com
http://www.bioonenyc.com

BIOSWEEPNY LLC
Devin E. Roy • 516-778-7890
d.roy@biosweepny.com
http://biosweepny.com/

BRANCH SERVICES
Jennifer Savnik • 631-467-6600
j.savnik@branchservicesinc.com
http://www.branchservicesinc.com

SERV PRO OF FARMINGDALE/MASS
William Loiacono • 516-221-3666
servpro10073@gmail.com
http://www.servprofarmingdalemass
apequa.com

CLOSING GIFTS
CUTCO CLOSING GIFTS
Alice J. Cichon • 973-452-0659
alicecichon@gmail.com
http://www.cutcoclosinggifts.com

CUTCO CLOSING GIFTS
Jeff rey Paul Bobrick • 646-481-0830
jeff rey@yourbestknives.com
http://www.yourbestknives.com

ENTERTAINMENT
POLE POSITION RACEWAY
Zach Thigpen • 201-333-7223
zach@polepositionracewayny.com
http://www.polepositionraceway.com

ENVIRONMENTAL 
SERVICES
GREEN HOME SOLUTIONS
Sam Allman • 516-206-1600
serviceny@greenhomesolutions.com
http://www.greenhomesolutions.
com/ny-longisland

MOLDBUSTERS.COM
Robert D. Sindone Jr • 631-451-7500
robsindone@moldbusters.com
http://moldbusters.com

NY INDOOR AIR QUALITY SOLUTIONS
Michael E. Shain • 631-275-5999
info@nyiaqsolutions.com

FINANCIAL SERVICES
AMERICAN EXPRESS OPEN
Jamie Latinsky • 631-484-0120
jamie.latinsky@amexoa.com

BETTER QUALIFIED
Jayne Ferens • 516-639-0913
donna@betterqualifi ed.com

COLTRAIN FUNDING CORP
Rick Brown  • 631-851-4420
rbrown@coltrain.com
http://www.coltrain.com/rbrown

COMMISSION EXPRESS NEW YORK
Dino Liso  • 718-847-8600
ddliso@aol.com

EMBRACE HOME LOANS
Bryan Smith • 800-333-3004
brsmith@embracehomeloans.com

ICC MORTGAGE SERVICES
Jason Rappaport • 516-766-3400
jrappaport@iccmortgage.com
http://www.iccmortgage.com

MASS MUTUAL FINANCIAL GROUP
Riyaad Khan • 516-682-3366
Rkhan@fi nancialguide.com
http://www.fi nancialguide.com/
riyaad-khan

MCS MORTGAGE BANKERS INC
Sharon Starke • 516-769-4622
sstarke@mcsmortgage.com
http://www.facebook.com/fi rsttime
homebuyernewyork

MEADOWBROOK FINANCIAL 
MORTGAGE BANKERS
Michael Hatzidakis • 516-200-8892
mhatzidakis@mfmbankers.com
http://www.mfmbankers.com

MEADWOBROOK FINANCIAL 
MORTGAGE BANKERS
Allan Fain • 516-216-9971
afain@mfmbankers.com
http://www.mfmbankers.com

PEOPLES UNITED BANK
Denise Sinclair • 631-416-3557
denise.sinclair@peoples.com
http://www.peoples.com

PNC MORTGAGE
John McGuire • 516-668-1267
John.McGuire@pncmortgage.com
http://www.pncmortgage.com

SUFFOLK FEDERAL CREDIT UNION
Toni L. Ajello • 631-924-8000
TAjello@Suff olkFCU.org
http://www.suff olkfcu.org

US MORTGAGE CORP
Timothy Kennedy • 631-750-0520
tim.kennedy@usmortgage.com
http://www.usmortgage.com/tim.
kennedy

VANGUARD FUNDING LLC
Michelle Rosa Patruno • 631-662-1373
mpatruno@vanguardfunding.net

WELLS FARGO HOME MORTGAGE
Ralph Murciano • 631-697-9029
ralphmurciano@wellsfargo.com
http://www.ralphmurciano.com

HOME DECOR & 
STAGING
DALEHEAD DESIGNS
Janene Ferrara • 646-479-6677
janene.ferrara@daleheaddesigns.com
http://daleheaddesigns.com

HOME HEATING SERVICES
HART HOME COMFORT
Jacqueline Hart • 631-667-3200
jhart@hartpetroleum.com

HIRSCH FUELS INC 
Christopher L. Hirsch • 631-234-6209
lisa@hirschfuels.net

OIL HEAT COMFORT CORP
Kevin Rooney • 516-222-2041
sbudhu@primediany.com
http://www.ohili.org

PERILLO BROTHERS HEATING CORP 
Chris Perillo  • 631-249-4141
cperillo@perillobros.com

PETRO HEAT & POWER 
Ellen Murray  • 516-686-1643
jcesaria@petroheat.com

ROMANELLI & SON INC 
Martin Romanelli  • 631-956-1201
cheryld@romanellioil.com

SWEZEY FUEL CO INC 
Gary Zanazzi  • 631-475-0270
gzanazzi@swezeyfuel.com

HOME IMPROVEMENT
CAMBRIDGE KITCHENS MFG
Nick Vassi  • 516-935-5100
nick@cambridgekitchens.com

COASTAL CABINET WORKS
Eric Vogel • 516-513-1555
evogel@coastalcabinetworks.com
http://www.coastalcabinetworks.com

LILIANAS TRENDS 
Cesar Perez  • 516-841-4881
junglejaguar@msn.com

THINK KITCHEN
Roman M. Hennessy • 631-858-0900
thinkkitchen1@yahoo.com
http://www.think-kitchen.com

INSPECTION SERVICES
FEDERATED HOME INSPECTIONS
Richard Merritt • 800-422-4473
fcsinsp@aol.com

HOME INSPECTION ASSOCIATES
Art Eckman • 516-482-0900
art@homeinspectny.com

HOUSEMASTER HOME INSPECTION LI
Matthew Kaplan  • 800-805-1122
mkaplan@housemaster.com
http://www.longisland.housemaster.
com

INSPECT-IT1ST PROPERTY INSPECTIONS
Mitchell Allen • 855-900-4677
mallen@inspectit1st.com
http://eastmeadow.inspectit.com

NATIONAL PROPERTY INSPECTIONS
Charles Panellino • 631-375-4311
charlie@npiny.com
http://www.npi-li.com

INSURANCE SERVICES
COOK MARAN & ASSOCIATES
Rosemary Whisler • 631-390-9732
rwhisler@cookmaran.com
http://www.cookmaran.com

INSURANCE PLUS
Rose Gagliardi • 516-922-1200
rose@insuranceplusny.com

MALPIGLI & ASSOCIATES INSUR-
ANCE AGENCY INC
Keith Kebe • 631-581-5555
keith@malpigliins.com

JUNK REMOVAL
1-800-GOT JUNK
Lloyd Gutin • 516-798-1588
nassaucounty@1800gotjunk.com
http://www.1800gotjunk.com

Long Island Board of REALTORS®  Affi l iate Member Directory
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LAND SURVEYOR
MUNICIPAL LAND SURVEY PC
Robert Ott • 631-345-2658
JSakellis@elliman.com

LENDERS/BANKING
ACADEMY MORTGAGE CORP
Dominick Sutera • 516-249-4800
dsutera@bankamc.com

ASTORIA BANK
Nazmoon Karim • 516-535-8765
nkarim@astoriabank.com
http://www.astoriabank.com

BANK OF AMERICA
Don Romano • 516-247-3253
don.romano@bankofamerica.com

BANK OF AMERICA HOME LOANS
Howard Ackerman • 516-247-3270
howard.ackerman@bankofamerica.com
http://mortgage.bankofamerica.com/
howardackerman

BETHPAGE FEDERAL CREDIT UNION
Daniel E. Kilfoil • 516-349-4240
dkilfoil@bethpagefcu.com

CAPITAL ONE HOME LOANS
Paul R. Heiselman • 631-316-0219
paul.heiselman@capitalone.com

CITIBANK N A
Larry Matarasso • 631-495-3120
larry.matarasso@citi.com

CITIBANK N A
Susan Janas • 631-926-4144
susan.janas@citi.com

CONTINENTAL HOME LOANS
Leslie Tao • 631-549-8188
ltao@cccmtg.com

CONTINENTAL HOME LOANS
Mike McHugh • 631-549-8188
mmchugh@cccmtg.com

EVERBANK
Christopher Camillery • 631-234-8815
chris.camillery@everbank.com
http://www.everbank.com

FAIRWAY INDEPENDENT 
MORTGAGE CORPORATION
Steve Probst  • 631-881-5101
sprobst@fairwaymc.com

FINANCIAL EQUITIES MORTGAGE 
BANKERS
Hector G. Passini • 516-876-8500
hpassini@fi nancialequities.com

FINANCIAL EQUITIES MORTGAGE 
BANKERS
Walter Stashin • 516-876-8500
wstashin@fi nancialequities.com

FRANKLIN FIRST FINANCIAL
Janet O. Feller • 631-393-7536
jfeller@franklinfi rstfi nancial.com

JET DIRECT MORTGAGE
Peter Pescatore • 631-574-1306
peter@jetdirectmortgage.com

M & T BANK
Anthony Mancusi  • 631-630-3720
amancusi@mtb.com
http://www.mtb.com

MID ISLAND MORTGAGE CORP
Louis Bottari • 516-348-0600
lbottari@mortgagecorp.com
http://www.mortgagecorp.com

MID ISLAND MORTGAGE CORP
Mary McPhail • 516-348-0602
marketing@mortgagecorp.com
http://www.mortgagecorp.com

NEFCU
Vittorio Scafi di • 516-242-2090
vscafi di@mynefcu.org

PNC MORTGAGE
Marc Franchi  • 516-222-3210
marc.franchi@pncmortgage.com
http://www.pncmortgage.com/mar
cfranchi

PNC MORTGAGE
John McGuire • 516-668-1267
John.McGuire@pncmortgage.com
http://www.pncmortgage.com

PRIME LENDING
Robert Trager • 516-428-7491
rtrager@primelending.com

PROSPECT MORTGAGE
Fran Libretto Ward • 917-667-1656
fran.libretto-ward@prospectmtg.com

QUIK FUND INC
Harris Focer • 516-594-8600
sfocer@quikfund.com

QUONTIC BANK
Antonio J. Fonseca • 516-495-4403
afonseca@quonticbank.com

RESIDENTIAL HOME FUNDING
Mitchell Abosch • 631-431-6835
mabosch@rhfunding.com
http://www.mitchabosch@rhfunding.com

RIDGEWOOD SAVINGS BANK
Arthur P. Saitta  • 516-949-3875
asaitta@RidgewoodBank.com
http://www.astoriafederal.com

ROC CAPITAL
Eric Abramovich
212-607-8315
eric.abramovich@roccapital.com

SANTANDER BANK
Richard Kilfoil  • 631-531-0981
rkilfoil@santander.us

SUMMIT FUNDING
David Steinberg • 718-575-1166
Dave@summitfunding.com
http://summitfunding.com

TD BANK NA
Thomas Kain
631-962-2970
thomas.kain@td.com

THE MONEY STORE
Amrish Dias • 516-227-2500
adias@themoneystore.com

THE MONEY STORE
Barbara L. Richards • 516-227-2500
brichards@themoneystore.com
http://www.themoneystorelender.com

UNITED MORTGAGE CORP
Jason Frangoulis • 516-808-6028
jfrangoulis@unitedmortgage.com
http://www.unitedmortgage.com

US MORTGAGE CORP
Jed Moloney - NMLS ID 624090
• 631-624-7410
jed.moloney@usmortgage.com
http://www.usmortgage.com

MARKETING SERVICES
JINTI REAL ESTATE
Howard Smith • 516-829-2512
howard.smith@jinti.net
http://www.jinti.net

LORRAINE GREGORY COMMUNICA-
TIONS GROUP
Greg Demetriou • 631-872-9749
greg@lorrainegregorycorp.com
http://www.lorrainegregorycorp.com

OBEOEDBERG
Lucy Edwards • 888-267-5757
Obeo-Edberg@Obeo.com
http://www.ObeoEdberg.com

ZILLOW
Sara Bonert • 206-470-7000
sarab@zillow.com
http://www.zillow.com

MOBILE CAR WASH & 
DETAIL
WASH ON WHEELS
Jordan Zecher • 631-629-6571
info@washonwheelsli.com
http://www.washonwheelsli.com

MOVING COMPANIES
COLLEGE HUNKS HAULING JUNK 
AND COLLEGE HUNKS MOVING
Ted Panebianco • 516-236-9382
ted.panebianco@chhj.com

PEST CONTROL
SUBURBAN EXTERMINATING
Mark Kristol • 631-864-6900
MKristol@SuburbanExterminating.com
http://www.SuburbanExterminating.com

SOLAR ENERGY
RGS ENERGY INC
Nicholas P. Magalhaes • 386-456-8491
nick.magalhaes@rgsenergy.com

SUNATION SOLAR SYSTEM INC
Christina Mathieson • 631-750-9454
christina@sunationsolarsystems.com
http://www.sunationsolarsystems.com

VIVINT SOLAR
Nadine Goldsmith • 631-816-0356
nadinevivintsolar@gmail.com
http://www.vivintsolar.com

SPEAKERS/TRAINERS
DARRYL DAVIS SEMINARS
Darryl Davis  • 631-929-5555
darryl@darryldavisseminars.com

TAX GRIEVANCE CO
MARK LEWIS TAX GRIEVANCE 
SERVICE INC
Sandra I. Mcparlin • 631-696-2222
smcparlin@marklewistax.com
http://www.marklewistax.com

REDUCE MY NY PROPERTY TAXES.CO
Michael DeLury • 516-578-3904
info@reducemypropertytaxes.com
http://www.reducemynyproperty
taxes.com

TITLE SERVICES
1ST EQUITY TITLE AND CLOSING
Rafael Lieber • 516-873-9595
rlieber@1stEquity.com
http://www.1stEquity.com

ABSTRACTS INCORPORATED
John Granieri • 516-683-1000
jgranieri@abstractsinc.com
http://abstractsinc.com

EREALTY TITLE AGENCY
Don Belcher • 631-923-2410
dbelcher@erealtytitle.com

LIBERTY NATIONAL TITLE
Patricia Stein • 516-203-7310
patricia@libertynationaltitle.com

PYRAMID TITLE AGENCY
Kathleen Herrmann • 631-698-5090
kathy@pyramidtitle.com
http://www.pyramidtitle.com

VIRTUAL TOURS
ONE FINE DAY REAL ESTATE
Howard Fritz • 516-690-1320
howard@onefi nedayrealestate.com
http://http;//www.onefi nedayreales
tate.com

WINDOW AND GLASS 
COMPANY
SQUARE DEAL GLASS
Derrick Nieves • 718-850-1981
squaredealglass@aol.com
http://www.squaredealglass.com

Long Island Board of REALTORS®  Affi l iate Member Directory

LIBOR makes no representations or warranties, either expressed or implied, of any kind with respect to products or services off ered by these businesses and does 
not directly or indirectly endorse any particular business, product or service. LIBOR does not assume liability resulting from your dealings with these businesses.

SEE THE DIRECTORY AND MORE AT LIREALTOR.COM/AFFILIATES



JOIN YOUR
CREDIT UNION NOW!
Long Island Realtors® 
Federal Credit Union

Take Advantage of this
LIBOR Member Benefit Today!

Call (631) 661-4800 ext. 371

Visit LIRFCU.com

Savings Accounts • Checking Accounts • 
Auto & Personal Loans...and More!

http://www.lirfcu.com


A CONSOLIDATION OF INDUSTRY-RELATED BUSINESS PROFESSIONALS AND SERVICES • LIREALTOR.COM/AFFILIATES
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http://www.npiny.com


http://think-kitchen.com
mailto:thinkkitchen1@yahoo.com


http://www.servpro.com/ready


Loan Officer
Sean Dwyer

sdwyer@embracehomeloans.com
www.embracehomeloans.com/sean-dwyer

Hauppauge, NY 11788
150 Vanderbilt Motor Parkway, Suite 201,

Embrace Home Loans, Inc.

(516) 655-0636
(877) 882-7871
(800) 333-3004 x3760

Cell
Fax
Office

NMLS# 1088040, Lic in NY

Licensed as Embrace Home Loans, Inc. (NMLS ID# 2184) (www.nmlsconsumeraccess.com).  Licensed Mortgage Banker-NYS Banking Department. Loans are subject to credit approval.  Programs, rates, terms 
and conditions are current, but are subject to change and may expire without notice.  Other restrictions may apply.  All applications must be submitted in writing.  This advertisement is not a loan disclosure and all 
disclosures provided after applying should be reviewed carefully.  This is not a commitment to provide a loan approval or a specific interest rate.

mailto:sdwyer@embracehomeloans.com
http://www.embracehomeloans.com/sean-dwyer


http://www.marklewistax.com


Coastal Cabinet Works represents the very best in 
customer service and high-quality work; No matter how 
big or small your upcoming kitchen remodeling and 
design job is, you can trust us to do it right the first time. 

Contact us for a free consultation!

303 SUNNYSIDE BLVD. ,  SUITE 35  •  PLAINVIEW, NY 11803 • 516.513.1555
info@coastalcabinetworks.com • www.coastalcabinetworks.com

KITCHEN & BATHS |  DES IGN |  SALES

mailto:info@coastalcabinetworks.com
http://www.coastalcabinetworks.com


mailto:contactus@jini.net


The time and effort they put into settling my claims exceeded 
my wildest expectations.”

Flooding and debris from Superstorm Sandy – and the long, tedious cleanup uncovering further problems – left Louis Franco’s 

Manhattan Beach home with millions in damage. Insurance broker Cook Maran never left his side, negotiating with the carrier 

for 18 months to fairly resolve the two complicated claims so Louis could begin the process of rebuilding his family home. Read 

Louis’ full story at cookmaran.com/testimonials/louis-franco.

For an insurance adviser and advocate you can count on to stay by your side, contact: Tim Brenneman, Executive Director, Personal 

Insurance at 631.329.7211 or tbrenneman@cookmaran.com. 

“

—Louis Franco, Manhattan Beach, NY.

Trust Is Our Policy.TM

cookmaran.com    I    1.866.414.7475     NEW YORK:  East Hampton  I  Southampton  I  Melville      NEW JERSEY:  Marlton  I  Fair Lawn

Featured in photo (left to right):  
Tim Brenneman – Executive Director,  
Mimi & Louis Franco, Rosemary  
Whisler – Insurance Advisor and  
Kristin Walsh – Account Manager.

http://www.cookmaran.com


Jeffrey Paul Bobrick
Cutco Closing GIfts
www.CutcoClosingGifts.com
Phone: 646.481.0830
Email: Jeffrey@YourBestKnives.com

Brand Your Business
with your Closing Gift

U s e d  D a i l y  A n d  G u a r a n t e e d  F o r e v e r

N e v e r  C o n s u m e d

B r a n d e d  W i t h  Y o u r  I n f o r m a t i o n  S o  Y o u r 
C l i e n t  N e v e r  F o r g e t s  Y o u r  N a m e

1 0 0 %  T a x  D e d u c t i b l e

E f f e c t i v e  S y s t e m  I n  P l a c e

Our  G i f t s  A r e :

http://www.cutcoclosinggifts.com
mailto:jeffrey@yourbestknives.com


Summit Funding   Registered Mortgage Broker (NMLS #52081) New York State Department of Financial 
Services Summit Funding   7030 137 Street, Kew Gardens Hills, NY 11367 
Licensed Correspondent Mortgage Lender (NMLS #301151)  New Jersey Department of Banking and 
Insurance ·  1415 Queen Anne Road, Teaneck, NJ 07666  
Summit Funding Inc., Your Mortgage Professionals Licensed Mortgage Broker (NMLS #84943) State of Connec cut

Dave Steinberg 
Your Mortgage Guy 

1-800-281-1155 
 

Refer With Confidence® 
NMLS#67325  

Are You Ready For A Mortgage Partner That 
Makes You Stand Out? 

Are You Ready For A Mortgage Partner That 
Makes You Stand Out? 



WE HAVE EFFECTIVE STRATEGIES TO SUCCESSFULLY  
MANAGE THE BUYER’S JOURNEY

Accelerate your buyer’s ability to  

TM

TM  

 

Benefits INCLUDE

 
 

CommitFIRSTTM

mailto:marketing@mortgagecorp.com
http://www.mortgagecorp.com


http://www.geodataplus.com


You Pick the 
Location, Date and Time  
We handle the Rest!

• Avoid having people drive your car 
to their shops

• We work with country clubs, 
charity events, used car 
dealerships etc. 

• Full auto details starting at $150

• Call for classic and exotic car 
detailing

• Open 7 Days/Week
• We offer 100% Customer 

Satisfaction

Call 631-629-6571 to make an appointment.
Book online at www.washonwheelsli.com

http://www.washonwheelsli.com




www.SuburbanExterminating.com

All Phases Of Pest Control

SUBURBAN
EXTERMINATING

Free Inspection
Professional Service 
Guarantee
Long Islanders trust Suburban Exterminating to
provide quality pest control for over 50 years.
Suburban Exterminating Pest control experts are ready to answer your
questions on whatever is bugging you. Top Long Island NY pests 
include ants (termites, carpenter ants or small black ants), cockroaches,
mice, and bed bugs.

Suburban Exterminating offers complete pest control services from

· Residential and Commercial Pest Control Services

· Green Pest Control

· Monthly or one time Pest Control treatments options

· Mice, rats, rodents, squirrel, raccoons and other wildlife removal

· Carpenters to repair and prevent pest damage

· Fumigation for carpet beetles and other pests in fine antiques /museums

· Tick and mosquito controls

Nassau (516) 864-6900
Suffolk (631) 864-6900
Hamptons (631) 287-3810

TO REQUEST A FREE ESTIMATE, CLICK HERE

TO FIND OUT MORE ABOUT SUBURBAN EXTERMINATING, CLICK HERE

http://www.suburbanexterminating.com


Now, is the perfect time to get a Santander mortgage for a new home 
purchase or to refinance your existing mortgage! Take advantage of low 
rates and special mortgage options that can make it easy for any homebuyer to get a new 
mortgage—or refinance your current mortgage at a much better rate! 

Here are just some of the mortgage programs* we have available:
 Conventional Loans   FHA/VA Mortgages 
 Construction Loans  First-Time Homebuyer Programs
 Jumbo Loans  Adjustable and Fixed Rate Options

Equal Housing Lender. Santander Bank, N.A. is a Member FDIC and a wholly owned subsidiary of Banco Santander, S.A. © 2013 Santander Bank, N.A. | Santander and its logo 
are registered trademarks of Banco Santander, S.A. or its affiliates or subsidiaries in the United States and other countries. *All loans subject to approval.
                    N3853     10/13

Get great 
mortgage rates.

Apply today, contact:

Finance options by: 

 

 
 
 
 
NMLS ID: 

Richard Kilfoil
Mortgage Regional Manager

631-531-0981

Cell: 631-235-3146

rkilfoil@santander.us

805487 

mortgage.santanderbank.com

mailto:rkilfoil@santander.us
mailto:mortgage.santanderbank.com


Experience the 
Difference Working with 

Professionals Makes!

888-267-5757 • www.EdbergObeo.com • contact@edbergobeo.com

Plus: Virtual and Interactive Photo Tours, 

Virtual Staging, Social Media Syndication, and more!

Call us today to get started with your next listing!

We offer: 
Professional Photography, including Elevated, Mini-Aerial, and Twilight

EL
EV

AT
ED

MINI 

AER
IAL

TW
ILI

GHT

Floor Plans Custom Printed Brochures

http://www.edbergobeo.com
mailto:contact@edbergobeo.com


http://www.biosweepny.com


LIBOR makes no representations or warranties, either expressed or implied, of any kind with respect to products or services off ered by these businesses and does 
not directly or indirectly endorse any particular business, product or service. LIBOR does not assume liability resulting from your dealings with these businesses.

Long Island Board of REALTORS®, Inc.
Affi l iate Membership Program
300 Sunrise Highway • West Babylon, NY 11704
Contact: New Membership Department
(631) 661-4800 x 611 • aff i l iates@lirealtor.com • l irealtor.com/affi l iates

mailto:affiliates@lirealtor.com
http://www.lirealtor.com/affiliates
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