
By Christina DeFalco-Romano
Public Relations & Communication 
Programs Manager

What you need to know about the
new LI Realtor.com:

• The “sign-in” to Stratus button is now
located conveniently at the top right cor-
ner of the homepage on the new
LIRealtor.com.

• With flexibility for your lifestyle in mind,
the mobile friendly site was built in a respon-
sive design to be used with ease, whether
from your desktop or mobile devices.

• An enhanced and interactive Master
Calendar, including events, education
offerings and meetings, is now available.
You’ll never miss that coveted education
course, with this calendar!

• A robust Member Area allows for
easy access to your LIBOR account info
and bill paying options.  This section now
features a mega dropdown with a wealth
of resources, such as Docs-on-Demand,
Legal Helpline and the newly created
Global section, which supplies you with all
the latest news and tips on growing your
Global awareness.

• New and improved Chapter sites,
designed with a fresh modern appearance.

• With a greater emphasis on depth of
services and resources, the Business
Center is your one stop spot to help you
and your business succeed.

• Members can navigate the new
LIRealtor.com homepage effortlessly with
easy-to-use menu cards.  Scroll from top
to bottom, through all of the valuable ben-
efits that your membership provides you.

• The footer, located at the bottom of
every page, serves as your quick access
to information and tools within the site.
The “search” feature for the site can also
be found in the footer.

• Education offerings are now more
accessible and contain more detailed

information than ever before.  You’ll find
all licensing information, for online and
onsite classes, right at your finger tips.

• Most importantly, in case you missed
the previous mention, the “sign-in” to
Stratus button is now located convenient-
ly on the top right corner of the homepage
on LIRealtor.com.

We hope you like the new look,
improved navigation and fresher content.
Be sure to visit, scroll and browse away!
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The Long Island Board of Realtors�, Inc. (LIBOR) has recently launched our new and improved
LIRealtor.com.  Aside from a fresh re-design, the new website has been re-organized and features a
dynamic new way to sift through all of the information that your LIBOR membership provides you; and
allows for easy access to all of the tools and resources that will help your real estate business succeed.
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LIBOR Launches New LIRealtor.com

LIBOR CHAPTER
ACKNOWLEDGEMENTS &
INSTALLATION COVERAGE
.................See page 7



By Philip Weiden, Legislative and
Regulatory Associate 

There are many important issues
including maintaining the mortgage inter-
est deduction, keeping property taxes at
bay and eliminating discrimination in the
Co-op buying/selling process that are
taking place on the federal, state and
local levels this year that affect the real
estate industry. Realtors� will be
addressing these and many other issues
with our elected officials at the NAR
Washington D.C. Capitol Hill visits in
May, and during our Annual Lobby Day
trip in June. 

On the National level, the Long
Island Board of Realtors� Inc.
(LIBOR) will be fighting: 

• To preserve the mortgage interest
deduction, this is extremely important to
Long Island and New York City, because
we live in such a high cost area. Repeal
or modification of the mortgage interest
deduction would force people to delay
home ownership because they count on
that savings when they go to purchase a

house and because the property taxes
are so high here in New York.  

• To preserve Fannie Mae and Freddie
Mac because without a government back
stop in the mortgage market, only the
very wealthy would be able to afford
home ownership. 

• To reauthorize mortgage debt relief
for the 2015 tax year so short sales do not
turn into foreclosures which would dev-
astate the market and force people into
foreclosure through no fault of their own.

On the State level LIBOR will be
fighting: 

• To renew the NY state property tax
cap.  This is critical to slowing the growth
of our ever expanding property tax bur-
den which is preventing New Yorkers
from being able to own and keep their
own home.  

• To stop a new regulation from the
state that would mandate fire sprinklers
in all new home construction adding
thousands of dollars to the cost of build-
ing a house.

We will be supporting co-op trans-
parency legislation sponsored by

Assembly Member Chuck Lavine which
seeks to end discrimination and speed
up the process in which boards can take
months to decide on an applicant.  

Locally LIBOR will continue to meet
with legislators to further promote our
Co-op fair housing goals. We would like
to try and bring more transparency to Co-
op buying/selling process that is riddled
with discrimination. LIBOR is asking that
Co-op boards accept or reject a prospec-
tive buyer in 45 days or less.  If the buyer
does not receive word from the Co-op
board he or she would be automatically
accepted into the Co-op.  We are also
pushing for a requirement that boards
give a written reason in writing, stating
why the buyer is being denied.  So far we
have been successful in getting this leg-
islation signed into law in Suffolk County
in 2009 and the Village of Hempstead in
2012.  We have tried to get it passed in
the City of Glen Cove, the Village of
Freeport, the Village of Great Neck Plaza,
the Village of Great Neck and the Village
of Great Neck Estates.  We are also pur-
suing this in New York City and the sur-
rounding areas.

LIBOR’s Legislative Agenda for
the Year Ahead
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www.LIRealtor.com

IN THE NEWS
INTRODUCING THE NEW
LIREALTOR.COM
LIBOR launches a new –
LIRealtor.com, which focuses on
delivering members a more
dynamic website with timely, valu-
able information that will enhance
your real estate business . . . . P1

LONG ISLAND MEDIAN
HOME PRICES UP FOR 2014 
Housing prices and activity are high-
er in 2014 compared to 2013 . . P2

IMPORTANT STRATUS
INFORMATION
Legacy Stratus will be permanently
shut off on March 31st, be sure to
familiarize yourself with all the key
functions of New Stratus . . . . . P3

LIBOR CHAPTER
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INSTALLATION PHOTOS
. . . . . . . . . . . . . . . . . . . . . . . . . P7

Presidentʼs Message . . . . . . . . P3
From Where I Sit . . . . . . . . . . . P4
MLSLI Info Line . . . . . . . . . . . . P5
Tech Tip — Is Your Website 
in Need of a Revival . . . . . . . . . P5
RPAC. . . . . . . . . . . . . . . . . . . . . P8
Legal . . . . . . . . . . . . . . . . . . . . . P9
Education Opportunities . . P10&11
Professional Services
Directory. . . . . . . . . . . . . . . . . P11

Visit LIRealtor.com for all up-
to-the-moment industry news!
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Go to www.lirealtor.com/realtorpaper
for our online version.

Take MLSLI With You on the Go!
Visit http://app.mlsli.com 

to download the  

MLSLI.com new App today!

By Christina DeFalco-Romano, PR &
Communication Programs Manager

The Multiple Listing Service of Long
Island, Inc. (MLSLI) released the
2014 year end housing figures for
Long Island, which includes Nassau,
Suffolk, and Queens Counties.
MLSLI reported a $371,850 closed
median home price for Long Island in
2014.  The closed median home price
represents a 1.9 percent increase
over $365,000 reported for 2013.  

Suffolk County reported a year end-
ing closed median home price of
$320,000, which is unchanged from
$320,000 reported for 2013.  In
Nassau County, the 2014 closed
median price for a home was
$425,000, representing a 2.4 percent
increase from 2013.  Queens County
experienced the largest increase in
terms of 2014 closed median home
prices with a reported figure of
$385,000, which is 4.1 percent
greater than 2013.

Long Island closed
sales activity reported
a total of 31,778,
which is 3.7 percent
decrease from 2013.
Long Island contract-
ed sales activity in
2014 had a 0.6 per-
cent decrease from
2013, with a total of
33,937.

“Contracts and closings are off
slightly from 2013ʼs all time perfor-
mance year. The 2014 yearend fig-
ures are the second strongest year
since 2006. We have seen stabiliza-
tion and recovery in Queens, Nassau,
and Suffolk Counties and a promise
for more of the same in 2015 as
inventory availability; financing, an
improving job market and pricing con-
tinue to provide a solid foundation for
the local housing market.”  said
Joseph E. Mottola, CEO of the
Multiple Listing Service of Long
Island, Inc.

MLSLI President Frank Paruolo
added, “Local housing data over the
last two years have shown signs of a
strong market recovery.  The Multiple
Listing Service of Long Island has
been reporting robust sales activity
and moderately higher prices in
recent times, which speaks to the
favorable housing affordability condi-
tions for buyers in our area.”   

To access a copy of the detailed
monthly market reports broken out by
county, visit MLSLI.com and click on
the About Long Island tab and then
click on Housing Statistics.

2014 Year End Market Report Shows Long Island
Median Home Prices Up

In just a few clicks you can impress your customers and brand yourself the market expert.
Check out the MLSLI Market Report Generator on the new LIRealtor.com, it makes
generating professional reports quick and easy. Visit www.lirealtor.com/generator.

Save the date, RPAC's Annual Day at the

Races is set for Wednesday, May 6, 2015 at

Belmont Race Track.  Stay tuned for details

on http://www.lirealtor.com/government.
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As we enter into a new year where res-
olutions are promises made and most
often broken to oneself, why not just
commit to Be All That You Can Be?
Whatever you put your hand to, do it at
your best. As REALTORS®, not only are
we making a living, establishing a career
and maintaining ongoing relationships
with clients and customers, but we are
providing an invaluable service to many.
Be all that you can be on a daily basis and
in turn, you will have success!

From 1980-2001 there was a television
commercial slogan that became world
renowned. “Be All That You Can Be.”   It
was a commercial for the Army which
not only gave motivation for people to
join and be given opportunity to reach
their full potential, but it exhibited the
means in which to achieve that goal. 

This phrase continues to inspire me
since being all that you can be is something
within each individual’s grasp.  It is not an
unattainable goal since it is something that
is already within you!  All that one would
need to do is utilize the means available.

As REALTORS® and LIBOR members
these means are already within your grasp:
ongoing education, training, technology,
having a voice in the industry, and oppor-
tunities to network with other real estate
professionals.  You don’t need to join to Be
All That You Can Be, you are already in!

LIBOR’s Education Department is a
leader in the State among other
Associations. LIBOR offers not only
continuing education, but training cours-
es to learn successful business practices.
Be heard by signing up for LIBOR
Committees, such as Legislative,
Professional Standards, and Education.
Technology abounds with the member
services available through our MLS.
Networking opportunities are on a week-
ly basis through LIBOR’s Chapter and
Division meetings.  It is all here!

I encourage you to take advantage of
all that is available to you as a LIBOR
member this coming year.  Make a com-
mitment to Be All That You Can Be in
your real estate career and have 2105 be
one of your most successful years to date!
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By Laura Copersino, LIBOR President

LONG ISLAND BOARD OF 
REALTORS�, INC.

2015 OFFICERS
PRESIDENT Laura Copersino

PRESIDENT-ELECT Mary Alice Ruppert

VICE PRESIDENT-NASSAU Susan Helsinger

VICE PRESIDENT-SUFFOLK Ann Marie Pallister

VICE PRESIDENT-QUEENS Nancy Mosca

VICE PRESIDENT-EAST END LIAISON Thomas J. McCarthy

TREASURER David Legaz

SECRETARY Charlotte VanderWaag

CHIEF EXECUTIVE OFFICER Joseph E. Mottola

PUBLISHER Joseph E. Mottola 

EDITOR Patricia Chirco

EDITOR’S ASSISTANT Christina DeFalco-Romano

PRODUCTION
DSI Design Group
252 Sea Cliff Avenue, Sea Cliff, NY 11579
516-676-6089 • Fax 516-676-4769
Christopher Meadows, President

ADVERTISING SALES
Donna Lee Wimmers • 631-661-4800 Ext. 348

Circulation 21,500 

CONTRIBUTORS
Laura Copersino, President, LIBOR

Cathy Nolan, Esq., Goldson, Nolan, Connolly, P.C.

Frank Paruolo, President, MLSLI

Randy L. Kaplan, Director Government Affairs

Matthew Arnold, RPAC Chairperson

Dana Nowick, Product & Services

The Long Island Board of
REALTORS® is a non-profit
organization formed for 
REALTORS® for the better-
ment of their communities, their 
profession, and their livelihood.

The REALTOR® is published by the Long
Island Board of REALTORS®, located at 300
Sunrise Highway, West Babylon, NY 11704,
and is published bi-monthly, January/February,
March/April, May/June, July/August,
September/October and November/December.
Application to mail at periodicals postage rate
is pending at Babylon, New York.

POSTMASTER: 
Please send address changes to: 
The REALTOR®
300 Sunrise Highway • West Babylon, NY 11704

The REALTOR® and its publisher, The Long
Island Board of REALTORS®, in accepting 
advertisement in this publication, make no 
independent investigation concerning the ser-
vices or products advertised, and they neither
endorse nor recommend the same nor do they
assume any liability thereof.

REALTOR® is a federally 
registered collective membership
mark which identifies a real
estate professional who is a
Member of the NATIONAL
ASSOCIATION OF REALTORS®

and subscribes to its strict code of ethics.

LONG ISLAND BOARD OF REALTORS®, INC.
300 Sunrise Highway • West Babylon, NY 11704
(631) 661-4800 • (718) 739-8700
Website: www.mlsli.com™ • www.LIRealtor.com
Email: pr@mlsli.com™

LIBORʼs governing documents, conflict of interest
policy and financial statements (including IRS
Form 990) are available for inspection during reg-
ular business hours upon request by appointment.

Official Publication Of The

LONG ISLAND BOARD OF 
REALTORS®, INC.REALTOR®THE

On Tuesday March 31st the Legacy
Stratus (old) system will be permanently
shut off.

The New Stratus was initially rolled out late
in 2010 with Search and a few other functions.
Slowly additional functions were added giving
all users an opportunity to learn the system at
their own pace.  During this time many of your
suggestions have been implemented which we
and your fellow agents thank you for.

There are now only a few minor func-
tions to be added which will be added prior
to the shut off date.

Keep in mind your CMA’s, Prospect
Matches and Saved Search Criteria will not
be transferred from Legacy to New Stratus.
Anything saved in the Legacy system will
not be able to be retrieved so you should
begin to add any in New Stratus you would
like to continue to use.

On February 18th the following function-
ality will be shut off on Legacy Stratus:

• Creating New CMA’s, Creating New
Contacts, Creating New Prospects

• Office Inventory
• My Calendar
• My Listings
• Update
• History
• Financials
During the third week of February a

function will be added to Contacts in New
Stratus to allow you to import your
Contacts from Legacy Stratus.

There are many ways to learn about New
Stratus – taking a class, attending an online
webinar or viewing our short tutorials.  We
recommend taking some time before March to
familiarize yourself with the key functions that
you use, i.e. CMA, Prospect Match, and
Search. All options may be found on the
Stratus Support Center located at the top of the
Info Center. (look for the yellow light bulb) 

Frequently Asked Questions pertaining
to MLSLI Stratus.

Q. Is Stratus owned by MLS?
A. No, Stratus is a national MLS systems

provider.

Q. Why did Stratus need to replace our
old legacy system?

A. Stratus, like all other MLS vendors,
had to develop new systems over the last
few years to work on all browsers rather
than just Internet Explorer.

Q. Why is that significant?
A. The majority of Internet usage is with

Safari, Chrome or Firefox rather than
Internet Explorer which frustrated our
users who were forced to use Internet
Explorer with Stratus.  Currently, only
about 10% of the usage of New Stratus is
with Internet Explorer.

Q. Who designed New Stratus?
A. The program was written by the

Stratus development team with input from
staff and various user groups.  The reports
(Broker Full, Medium, etc.) were designed
by local users to ensure the data fields were
positioned as they wanted.

Q. What if I don’t like the way some-
thing works on Stratus and I have
some suggestions?

A. Send your suggestions either through
the Feedback button at the bottom of each
page or “Contact Customer Service” in the
Stratus Support Center.

Q. What is done with the suggestions?
A. They are compiled and reviewed with

Stratus to determine which ones would
improve the system and are able to be
done.  One of the great things about Stratus
is they continue to customize the system to
meet our needs.  Since the new Stratus was
introduced over 40 of your suggestions
have been implemented.

Legacy Stratus to be Permanently
Shut Off on March 31st

Rose and her staff are committed to providing the
utmost personal attention and maximum client service. 

We serve members from the following organizations:
LONG ISLAND BOARD OF REALTORS
LONG ISLAND BUILDERS INSTITUTE

REAL ESTATE BOARD OF NEW YORK
GREATER NY HOME FURNISHING ASSOCIATION

ROSE GAGLIARDI Broker
15 West Main Street • Oyster Bay, NY 11771 

Tel: 516.922.1200 • 212.268.4473 Fax: 516.922.5900 
rose@insuranceplusny.com • www.insuranceplusny.com

Insurance for the Small Business & the Self-Employed

 
  Insurance Plus 

Be All That 

You Can Be



I recall an IBM commercial some
years ago which headlined that
“Planning without Action is Frustrating
and Action without planning is Chaos.” 

Now, consider our industry (and soci-
ety) which has been experiencing great
changes in communications, informa-
tion, regulatory challenges
and human connections
through social media.
What will our members
need to prosper and grow
in the upcoming years
given these factors? To
answer this question, both
LIBOR and MLSLI are
undertaking a planning
process and formulating a
reasoned and balanced
approach to find answers and lay out a
path, if you will, into the future. 

The National Association of
Realtors® (NAR) similarly went
through this process and the results of
their efforts have led to what’s referred
to as “Core Standards” which are frankly
“Minimum Standards.”  It’s the Concept
that all Realtors® are entitled for their
dues to an organization that’s able to be
efficiently run, provides appropriate ser-
vices and insures that it is representing
the best interests of its members in their
marketplaces and communities.
Consider the fact that 50% of the Boards
nationwide have less than 400 members
and you can see the dilemma that many
Associations will face.

The expanded operational require-
ments and mandated services and pro-
grams can significantly increase costs.
All Boards and Associations will have
to be annually certified by NAR that
they are meeting the Standards. LIBOR
does not face these cost issues because
within our dues we already provide the
services and programs which far exceed
the Minimum Standards.  Other local
Boards and Associations do not and will
have to raise dues or merge with other
Boards to survive.

LIBOR will have a cross section of its
member base represented on its Planning

Committee.  Agents, Owner Brokers, big
companies, small firms, geography and
generation have been considered.  After
the plan is developed, it will be submit-
ted to the Board of Directors for
approval and ultimately implementation.

MLSLI is undertaking a similar
process with its Planning
Task Force geared to its
Goal of generating Leads
via MLSLI.com and pro-
viding accurate housing
information and related
data for those areas which
affect the Buy/Sell deci-
sion such as schools, crime
statistics, environmental
information, neighbor-
hood amenities and the

like.  MLSLI recognizes the industry
changes and has already planned for an
upgraded on line system as we phase out
the Legacy system

But the biggest near term change is
the move to “Mobile”.  It’s not just
accessible information but “How” it’s
accessed that is sweeping the industry.
More, capable, Mobile Apps will see the
light of day.  We’ll also examine what
else will be needed technology-wise and
how we educate Realtors® to its exis-
tence followed by the training opportu-
nities to make Realtors® confident and
comfortable with its use.

We will also have to consider costs.
Everyone wants the latest Tools and
Technology but it comes at a price.
Priorities will have to be established and
Cost/Benefit ratios will have to be deter-
mined. Perhaps the answer will be to
phase in products and services over a
reasonable period of time as opposed to
doing it all at once.  We’ll have to see.
Any MLSLI Plan will go to its Directors
for approval and implementation.

Both Planning Groups will have their
work cut out for them as they gather feed-
back and begin to formulate programs
with goals that are grounded in reality
with respect to adoption, implementation
and cost. Above all, we don’t want
Frustration and we don’t want Chaos! 

FROM WHERE I SIT
By Joseph E. Mottola, Chief Executive Officer

LIBOR NEWS

FEBRUARY
2/18 — Wednesday
MLS BOARD OF DIRECTORS MEETING
9:00AM – LIBOR West Babylon.  For more
details email: adminsupport@mlsli.com

2/19 — Thursday
LIBOR EXECUTIVE COMMITTEE
MEETING
9:00AM – LIBOR West Babylon. For more
details email: adminsupport@mlsli.com

MARCH 
3/5 — Wednesday
LONG ISLAND COMMERCIAL
NETWORK EDUCATION NETWORKING
BREAKFAST
8:30AM – LIBOR Woodbury Realtor
Service Center, 100 Crossways Park Drive,
Ste 106, Woodbury, NY 11797. For more
details and to register, visit:
http://www.lirealtor.com/chaptersanddivisi
ons/ChapterMeetings.aspx

3/11 — Wednesday
NASSAU NORTH SHORE CHAPTER
NETWORKING BREAKFAST &
EDUCATION PROGRAM
8:30AM – Muttontown Country Club, 5933

Northern Blvd. East Norwich, NY 11732.
“Many Shades of Grey: So You Think You
Can Say…? What You Don’t Know Can
Hurt You!”. Guest Speaker: Cathy Nolan.
For more details and to register, visit:
http://nassaunorthshore.lirealtor.com/news
events/events-page/

3/12 — Thursday
LIBOR EXECUTIVE COMMITTEE
MEETING
9:00AM – LIBOR West Babylon. For more
details email: adminsupport@mlsli.com

3/18 — Wednesday
LIBOR BOARD OF DIRECTORS
MEETING 
9:30AM – LIBOR West Babylon. For more
details email: adminsupport@mlsli.com

3/19 — Wednesday
MLSLI EXECUTIVE COMMITTEE
MEETING
9:00AM – LIBOR West Babylon. For more
details email: adminsupport@mlsli.com

3/24 — Wednesday
MLS BOARD OF DIRECTORS MEETING
9:00AM – LIBOR West Babylon. For more
details email: adminsupport@mlsli.com

EXECUTIVE PLANNER

Chapter & Division meetings & events information may be found on STRATUS — click on MLS/LIBOR
EVENTS CALENDAR and/or on the INFO CENTER PAGE under NEWS. Chapter & Division meetings &
events information may also be found on www.lirealtor.com under UPCOMING EVENTS.

MEMBERS & NON-MEMBERS MAY REGISTER & PREPAY ON-LINE for Chapter/Division meetings & events!  Go
to: http://www.mlsli.com/chapterreg/meetings.asp (VISA, MASTERCARD, AMEX & DISCOVER accepted).

NOTE: Online registration CLOSED at 4:00pm on the day before event.

MEETINGS & EVENTS: For all Special Events & Chapter information, call Jaclyn Indrigo, LIBOR CHAPTER/
DIVISION LIAISON @ 631-661-4800 ext. 361. All Chapter Meetings & Events are posted online on each chap-
ter website.  Go to http://www.lirealtor.com/chaptersanddivisions/default.aspx.
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Gloria Aguilar
US Home Services Realty Corp

Lawrence Awe
Our Neighborhood RE Inc. 

Shirley P. Brockman
Brocks Consulting & RE Services

Joseph V. DeCristofaro
Global Group ARE Network LLC

Clement Forteau
RCN Realty Inc.

Maureen Moran
Prime Properties LI LLC

Donna M. Murray
Five Boroughs Perfect Homes

Mark T. Ogden
Realty Now Inc.

WELCOME NEW MEMBERS AND PARTICIPANTS

“...both LIBOR 
and MLSLI 

are undertaking 
a planning
process...”

Leaders from across Long Island gathered on January 20, 2015 to attend the
jointly sponsored Fair Housing Conference from the Long Island Housing
Partnership (LIHP) and the Long Island Board of Realtors� (LIBOR). The confer-
ence provided the latest updates on local fair housing laws and a status update
on LIBOR’s Co-op Transparency Fair Housing Push.  The event was a huge suc-
cess and over 150 people were in attendance. 

Pictured from left to right are: Peter J. Elkowitz, President & CEO of LIHP; New
York State Senator Michael Venditto (R); The Honorable Valerie M. Cartright,
Councilwoman – Town of Brookhaven; Sharon Mullon, LIHP’s Fair Housing
Education Coordinator; Rabbi Steven Moss, Chairperson – Suffolk County
Human Rights Commission (SCHRC); Jennifer Blaske, Esq., Executive Director,
SCHRC; The Honorable Waylan Hobbs, Deputy Mayor, Village of Hempstead;
The Honorable DuWayne Gregory, Presiding Officer, Suffolk County Legislature;
Theresa Sanders , President & CEO, The Urban League of Long Island; James
Britz, Senior Vice President LIHP and Joseph E. Mottola, CEO of LIBOR/MLSLI.

LIBOR and LIHP Hold Joint Fair
Housing Conference
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It is an honor to serve as your 2015
MLSLI President.  I am looking forward to
working with your Executive Committee –
Kevin Loiacono, Vincent DellAccio, David
Lucas, Michael Scully, Barbara Ford,
Anthony Atkinson and Kevin Leatherman,
and all of the members of the MLSLI
Board of Directors; as well as Joe Mottola
and the MLSLI staff.  We are committed to
bringing you tools and products that will
help your businesses grow in 2015.

As participating members of MLSLI,
you have access to a complete line of
innovative products and services that can
help you improve your service and
increase your sales.  First and foremost
Stratus MLS.  This is your life line as a
working Realtor®.  The Internet based
MLS system offers MLSLI Subscribers
Listing Searches, Reports, Interactive
Map Searches, Add/Edit Listings, Public
Records, CMA, Update, Listing History,
Market Share, Contacts, Prospect Match,
Info Center, inventory reports, statistics
and so much  more.

As you may already know, the Legacy
Stratus (old) system will be permanently
shut off on Tuesday March 31st.  The
New Stratus, which was initially rolled
out late in 2010 with Search and a few
other functions, gave users the opportuni-
ty to learn the system at their own pace.
Through these past four years additional
functions were added, many in response
to your useful suggestions.  

There are many ways to learn about
New Stratus – taking a class, attending an
online webinar or viewing the short tutori-
als that are available on the Stratus Support
Center which is located at the top of the
Info Center (look for the yellow light bulb)
found on site and on mlstechs.com.  Take
the time to familiarize yourself with the
new system before the old system is shut
off; it’s crucial to your business.  

As Realtors®, ultimately our job is to
satisfy our clients; utilizing and maximiz-
ing your knowledge of all of the MLSLI
products and services will do just that.

I wish you all a successful 2015.

MLSLI INFO LINE
By Frank Paruolo, MLSLI President

Are You Ready for the Shutdown?

MLSLI NEWS/TECHNOLOGY

Note: NYSAR’s Legal Hotline and NYSAR Radio show do not provide a 
client-lawyer relationship. For confidential legal advice, consult an attorney.

NYSAR RADIO
2 Tuesdays per month

10 -11 a.m.

Listen live at NYSAR.com. 

Call 518.436.9727
with your questions.

Reduce your risk with authoritative legal information on a 
wide variety of real estate law issues available through:

FREE LEGAL HOTLINE
518.436.9727

Available 30 hours 
per week!

Monday-Friday
9 a.m.-3 p.m.

YOUR LEGAL
RESOURCE

NEW YORK STATE  ASSOCIATION OF  REALTORS®

“I don’t know what I’d do without
NYSAR’s Legal Hotline!  
...it provides immediate and accurate  
answers to many questions...”

Laurene Curtin, NYSAR member for 28 years

There’s no question! Your website
must be current with the times or your
visitors will be off to the competition. 

According to the 2014 NAR Profile of
Homebuyers & Sellers:

92% of homebuyers use the Internet
when looking for information

76% of buyers view homes or drive by
homes for sale that they first find online

43% of buyers found their home on the
Internet

Here’s 4 signs that your website needs
to be updated: 

Not Mobile Friendly. Have you
checked your website from your phone?
According to iAquire, 40% of users will
give up if your site is not mobile friendly.
Furthermore, 70% of searches on mobile
sites lead to actions on websites within
one hour.

Poor Social Media Integration. It’s
important to have interactivity and to
allow easy ways to share listings via
social media. Make sure your social shar-
ing tools are easy to find.

No Lead Capture Functionality.
Consumers are now more used to enter-
ing basic information into a form, to give
you permission to contact them. Even if it
doesn’t lead to an immediate sale it’s still
a good way to get more leads. 

MLS/IDX Search. Make sure you have
this important feature on your website. It
allows buyers to search the entire MLS
while you remain the point of contact.  

If you are interested in upgrading 
your current site, visit
www.premieridxwebsites.com. This
website solution is designed to give your
online presence the boost that it needs.

TECH TIP
By Dana Nowick
Product Marketing and Client Relationship Manager
631-661-4800 ext. 367 • dnowick@mlsli.com

Is Your Website in Need of a
Revival? Here’s How to Tell!
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ACCOUNTANTS
ALBRECHT VIGGIANO ZURECK & 
COMPANY, P.C.
Thomas Murray • 631-434-9500
tmurray@avz.com

ATTORNEYS
ABRAMS GARFINKEL MARGOLIS 
BERGSON LLP
Neil Garfi nkel • 212-201-1170
ngarfi nkel@AGMBlaw.com 

BURNS RUSSO TAMIGI & 
REARDON LLP
Anthony W. Russo • 516-746-7371
arusso@brtrlaw.com
http://www.brtrlaw.com 

CHANDRA LAW OFFICES, P.C.
Arun Chandra • 718-261-4200
arun@chandralawny.com 

DIAMOND LAW GROUP
Jonathan P. Bellezza, Esq. • 516-663-5151
Jon@diamondlawgroup.com 

GOLDSON NOLAN & CONNOLLY, P.C.
Cathleen Nolan • 631-236-4105
cqnesq@aol.com 

JACK STUART BEIGE & ASSOC., PC
Joseph Beige • 631-231-7725
joe@beigelaw.com 

KAPLAN, KAPLAN & DITRAPANI LLP
Jared Kaplan • 516-801-6363
jared@closerattorney.com 

MEANEY & MEANEY PC
Andrew Meaney • 631-392-0669
meaneylaw@gmail.com 

MELISSA KOLLEN RICE, ESQ.
Melissa Kollen Rice • 631-543-0770
mkrlaw1@aol.com

BUSINESS RESOURCES
GEODATA PLUS LLC
Robert Whiddon • 516-663-0790
robert@geodataplus.com 

M3 MEDIA GROUP
Kathleen Silvanovich • 631-353-3350
ksilvanovich@m3-mediagroup.com 

ROEL RESOURCES LLC
Ron Roel • 516-671-7412
roel@optonline.net 

CLEAN-UP / RESTORATION
SERVPRO OF FARMINGDALE/
MASSAPEQUA
Bill Loiacano • 516-221-3666
servpro10073@gmail.com 

BRANCH SERVICES
Jennifer Savnik • 631-467-6600
arusso@brtrlaw.com
j.savnik@branchservicesinc.com
http://www.branchservicesinc.com

CHOCOLATE CORP GIFTS
CHOCOLATE WORKS
Stuart Levenberg • 516-900-1119
stuart@chocolateworks.com
http://www.chocolateworks.com

CLOSING GIFTS
CUTCO CLOSING GIFTS
Alice J. Cichon • 973-452-0659
alicecichon@gmail.com
http://www.cutcoclosinggifts.com

CUTCO CLOSING GIFTS
Jeff rey Paul Bobrick • 646-481-0830
jeff rey@yourbestknives.com
http://www.yourbestknives.com

ENTERTAINMENT
POLE POSITION RACEWAY
Jeff rey Paul Bobrick • 646-481-0830
zach@polepositionracewayny.com
http://www.polepositionraceway.com

ENVIRONMENTAL 
SERVICES
GREEN HOME SOLUTIONS
Sam Allman • 516-206-1600
serviceny@greenhomesolutions.com
http://www.greenhomesolutions.
com/ny-longisland

MOLDBUSTERS.COM
Robert Sindone • 631-451-7500
robsindone@moldbusters.com
 

NY INDOOR AIR QUALITY SOLUTIONS
Michael Shain • 631-275-5999
info@nyiaqsolutions.com 

FINANCIAL SERVICES
AMERICAN EXPRESS OPEN
Jamie Latinsky • 631-484-0120
jamie.latinsky@amexoa.com

BETTER QUALIFIED
Donna Ciccarelli • 516-639-0913
donna@betterqualifi ed.com 

COLTRAIN FUNDING CORP
Rick Brown  • 631-851-4420
rbrown@coltrain.com
http://www.coltrain.com/rbrown 

COMMISSION EXPRESS NEW YORK
Dino Liso • 718-847-8600
ddliso@aol.com

EMBRACE HOME LOANS
Bryan Smith • 800-333-3004
brsmith@embracehomeloans.com

ICC MORTGAGE SERVICES
Jason Rappaport
516-766-3400 • ddliso@aol.com 
jrappaport@iccmortgage.com
http://www.iccmortgage.com

MASS MUTUAL FINANCIAL GROUP
Riyaad Khan • 516-682-3366
rkhan@fi nancialguide.com 

MCS MORTGAGE BANKERS INC
Sharon Starke • 516-769-4622
sstarke@mcsmortgage.com
http://www.facebook.com/
fi rsttimehomebuyernewyork

QUIK FUND INC
Joseph Robles • 516-594-8600
sfocer@quikfund.com

SUFFOLK FEDERAL CREDIT UNION
Toni L. Ajello • 631-924-8000
TAjello@Suff olkFCU.org
http://www.suff olkfcu.org

VANGUARD FUNDING LLC
Michelle Rosa Patruno • 631-662-1373
mpatruno@vanguardfunding.net

HOME DÉCOR & STAGING
DALEHEAD DESIGNS
Janene Ferrara • 646-479-6677
janene.ferrara@daleheaddesigns.com 

HOME HEATING SERVICES
HART HOME COMFORT
Jacqueline Hart • 631-667-3200
jhart@hartpetroleum.com 

HIRSCH FUELS INC
Christopher Hirsch • 631-234-6209
lisa@hirschfuels.net 

PERILLO BROTHERS HEATING 
CORP
Chris Perillo • 631-249-4141
cperillo@perillobros.com 

PETRO HEAT & POWER
Ellen Murray • 516-686-1643
jcesaria@petroheat.com 

ROMANELLI & SON INC.
Martin Romanelli • 631-956-1201
cheryld@romanellioil.com 

SWEZEY FUEL CO INC.
Gary Zanazzi • 631-475-0270
kfuhrmann@swezeyfuel.com 

HOME IMPROVEMENT
CAMBRIDGE KITCHENS MFG
Nick Vassi  • 516-935-5100
nick@cambridgekitchens.com

LILIANAS TRENDS
Cesar Perez • 516-841-4881
junglejaguar@msn.com 

THINK KITCHEN
Roman Hennessy • 631-858-0900
thinkkitchen1@yahoo.com 

INSPECTION SERVICES
FEDERATED HOME INSPECTIONS
Richard Merritt • 800-422-4473
fcsinsp@aol.com 

HOME INSPECTION ASSOCIATES
Art Eckman • 516-482-0900
art@homeinspectny.com

HOUSEMASTER HOME 
INSPECTION LI
Matthew Kaplan • 800-805-1122
mkaplan@housemaster.com
http://www.longisland.housemaster.com 

INSPECT-IT1ST PROPERTY 
INSPECTIONS
Mitchell Allen • 855-900-4677
mallen@inspectit1st.com
http://eastmeadow.inspectit.com 

NATIONAL PROPERTY 
INSPECTIONS
Charles Panellino • 631-366-0441
npisuff olk@optonline.net

INSURANCE SERVICES
COOK MARAN & ASSOCIATES
Rosemary Whisler • 631-390-9732
rwhisler@cookmaran.com 

INSURANCE PLUS
Rose Gagliardi • 516-922-1200
rose@insuranceplusny.com 

MALPIGLI & ASSOCIATES  
INSURANCE
Keith Kebe • 631-581-5555
keith@malpigliins.com 

JUNK REMOVAL
1-800-GOT JUNK
Lloyd Gutin • 516-798-1588
nassaucounty@1800gotjunk.com
http://www.1800gotjunk.com

LAND SURVEYORS
MUNICIPAL LAND SURVEY PC
Robert W. Ott
631-345-2658
mlspc@optonline.net 

LENDERS / BANKING
ACADEMY MORTGAGE CORP
Dominick Sutera • 516-249-4800
dsutera@bankamc.com 

ASTORIA BANK
Nazmoon Karim • 516-535-8765
nkarim@astoriabank.com
http://www.astoriabank.com

BANK OF AMERICA
Don Romano • 516-247-3253
don.romano@bankofamerica.com 

BANK OF AMERICA HOME LOANS
Howard Ackerman • 516-247-3270
howard.ackerman@bankofamerica.com 

BETHPAGE FEDERAL CREDIT UNION
Daniel Kilfoil • 516-349-4240
dkilfoil@bethpagefcu.com 

CAPITAL ONE HOME LOANS
Paul R. Heiselman • 631-316-0219
paul.heiselman@capitalone.com

CHASE
Jed Moloney • 631-624-7410
NMLS ID 624090
jed.moloney@chase.com 

CITIBANK NA
Susan Janas • 631-926-4144
susan.janas@citi.com 

CITIBANK NA
Larry Matarasso • 631-495-3120
larry.matarasso@citi.com 

CONTINENTAL HOME LOANS
Mike McHugh • 631-549-8188
mmchugh@cccmtg.com 

CONTINENTAL HOME LOANS
Leslie Tao • 631-549-8188
ltao@cccmtg.com 

EVERBANK
Christopher Camillery • 
631-234-8815 x1280
chris.camillery@everbank.com
 

FAIRWAY INDEPENDENT MORTGAGE
Steve Probst • 631-881-5101
sprobst@fairwaymc.com 

FINANCIAL EQUITIES MORTGAGE 
BANKERS
Hector Passini • 516-876-8500
hpassini@fi nancialequities.com 

FINANCIAL EQUITIES MORTGAGE 
BANKERS
Walter Stashin • 516-876-8500
wstashin@fi nancialequities.com

FRANKLIN FIRST FINANCIAL
Janet Feller • 631-393-7536
jfeller@franklinfi rstfi nancial.com 

JET DIRECT MORTGAGE
Peter Pescatore • 631-574-1306
peter@jetdirectmortgage.com 

M&T BANK
Anthony Mancusi • 516-391-7602
amancusi@mtb.com
 

MID-ISLAND MORTGAGE CORP.
Louis Bottari • 516-348-0600
lbottari@mortgagecorp.com

MID-ISLAND MORTGAGE CORP.
Mary McPhail • 516-348-0602
marketing@mortgagecorp.com

NEFCU
Vittorio Scafi di • 516-242-2090
vscafi di@mynefcu.org 

PNC MORTGAGE
Marc Franchi • 516-531-5802
marc.franchi@pncmortgage.com 

PRIME LENDING
Robert Trager • 516-428-7491
rtrager@primelending.com 

PROSPECT MORTGAGE
Fran Libretto Ward • 917-667-1656
fran.libretto-ward@prospectmtg.com

RESIDENTIAL HOME FUNDING
Mitch Abosch • 516-209-7949
mabosch@rhfunding.com 

RIDGEWOOD SAVINGS BANK
Arthur Saitta • 516-949-3875
asaitta@RidgewoodBank.com 

ROC CAPITAL
Eric Abramovich • 212-607-8315
eric.abramovich@roccapital.com
 

SANTANDER BANK
Richard Kilfoil • 631-531-0981
rkilfoil@santander.us 

SUMMIT FUNDING
David Steinberg • 718-575-1166
dave@summitfunding.com 

TD BANK NA
Thomas Kain • 631-962-2970
thomas.kain@td.com 

THE MONEY STORE
Amrish Dias • 516-227-2500
adias@themoneystore.com

THE MONEY STORE
Barbara L. Richards • 516-227-2500
brichards@themoneystore.com
http://www.themoneystorelender.com

UNITED MORTGAGE CORP.
Jason Frangoulis • 516-808-6028
jfrangoulis@unitedmortgage.com
 

WELLS FARGO HOME MORTGAGE
Ralph Murciano • 631-697-9029
ralphmurciano@wellsfargo.com
http://www.ralphmurciano.com

MARKETING SERVICES
JINTI REAL ESTATE
Howard Smith • 516-829-2512
howard.smith@jinti.net 
http://www.jinti.net

LORRAINE GREGORY COMMUNICA-
TIONS GROUP
Greg Demetriou• 631-872-9749 
greg@lorrainegregorycorp.com
http://www.lorrainegregorycorp.com

OBEOEDBERG
Lucy Edwards • 888-267-5757
obeo-edberg@obeo.com
http://www.ObeoEdberg.com 

ZILLOW
Sara Bonert • 206-470-7000
sarab@zillow.com
http://www.zillow.com

MOBILE CAR WASH & 
DETAIL
WASH ON WHEELS
Jordan Zecher • 631-629-6571
info@washonwheelsli.com 

MOVING COMPANIES
COLLEGE HUNKS HAULING JUNK & 
COLLEGE HUNKS MOVING
Ted Panebianco • 516-236-9382
ted.panebianco@1800junkusa.com

PEST CONTROL
SUBURBAN EXTERMINATING
Mark Kristol • 631-864-6900

mkristol@suburbanexterminating.com 

SOLAR ENERGY
RGS ENERGY
Nick Magalhaes • 386-456-8491
nick.magalhaes@rgsenergy.com 

SUNATION SOLAR SYSTEM INC
Christina Mathieson • 631-750-9454
christina@sunationsolarsystems.com
http://www.sunationsolarsystems.com

VIVINT SOLAR
Nadine Goldsmith • 631-816-0356
nadinevivintsolar@gmail.com 

SPEAKERS / TRAINERS
DARRYL DAVIS SEMINARS
Darryl Davis • 631-929-5555
darryl@darryldavisseminars.com 

TAX GRIEVANCE CO
MARK LEWIS TAX GRIEVANCE 
SERVICE INC
Sandra I. Mcparlin • 631-696-2222
smcparlin@marklewistax.com
http://www.marklewistax.com

REDUCE MY NY PROPERTY TAXES.CO
Michael DeLury • 516-578-3904
info@reducemypropertytaxes.com
http://www.reducemynypropertytaxes.com

TITLE SERVICES
1ST EQUITY TITLE AND CLOSING
Rafael Lieber • 516-873-9595
rlieber@1stEquity.com 

ABSTRACTS INCORPORATED
John Granieri • 516-683-1000
jgranieri@abstractsinc.com
http://abstractsinc.com

EREALTY TITLE AGENCY
Don Belcher • 516-216-0460
dbelcher@erealtytitle.com 

LIBERTY NATIONAL TITLE
Patricia Stein • 516-203-7310
patricia@libertynationaltitle.com

PYRAMID TITLE AGENCY
Kathleen Herrmann • 631-698-5090
kathy@pyramidtitle.com 

VIRTUAL TOURS
ONE FINE DAY REAL ESTATE
Howard Fritz • 516-690-1320
howard@onefi nedayrealestate.com
http://http;//www.onefi nedayrealestate.com

WINDOW & GLASS CO.
SQUARE DEAL GLASS
Derrick Nieves • 718-850-1981
squaredealglass@aol.com
http://www.squaredealglass.com

Long Island Board of REALTORS®  A f f i l i a t e  M e m b e r  D i r e c t o r y

 LIBOR makes no representations or warranties, either expressed or implied, of any kind with respect to products or services off ered by these businesses and does not directly or indirectly endorse any particular

business, product or service. LIBOR does not assume liability resulting from your dealings with these businesses.

SEE THE DIRECTORY AND MORE AT LIREALTOR.COM/AFFILIATES

A-

m



7
�February 2015

�
T

H
E
 R

E
A

LT
O

R
®

The NASSAU COUNTY Division Breakfast was held on January 23, 2015 at the Westbury Manor in
Westbury, with special guest speaker the Honorable Councilman Bruce Blakeman (Third District).  Host of the event was
2014/2015 LIBOR Nassau Vice President Susan Helsinger.

The SUFFOLK COUNTY Division Luncheon was held on January 8, 2015 at Villa Lombardi’s; with special
guest speakers Mitch Pally, CEO of Long Island Builders Institute Inc. and Desmond M. Ryan, Executive Director, Association for a
Better Long Island, Inc.  Host of the event was 2014 LIBOR Suffolk Vice President Carol Jemison.

The QUEENS COUNTY Division Breakfast was held on January 15, 2015 at World’s Fair Marina in
Corona; with a special presentation on Realtor® Safety given by 2015 LIBOR Treasurer and host of the event David Legaz.

2014 LIBOR 
CHAPTER ACKNOWLEDGEMENTS&2015 LIBOR

INSTALLATION EVENT COVERAGE



Legal Helpline
Questions of Interest
Q. A Listing Broker is refusing to allow
any offers to be made to his seller unless
the offers are in writing and accompanied
with a mortgage prequalification by a
bank and financial information on the sell-
er, including tax returns and a credit
report. Is this allowed?

A. If the seller has insisted on the above,
the Broker may be obliged to follow the
instructions of his principal, but the Listing
Broker should have the instructions in
writing from the seller and may find him-
self and his seller in trouble for violating
fair housing laws concerning Source of
Income protection. If, however, this is just
the Listing Broker’s bright idea, the
Listing Broker may well be violating his
fiduciary duty of notice to the seller, since
he has an obligation to let the seller know
what he knows, see what he sees and hear
what he hears. Have your Broker contact
the Zone Chairperson if the Listing Broker
continues to be an obstructionist!

Q. A Listing Broker has put on all his
MLS Listings that not only will no offer
can be presented to his sellers, but, in
fact, he states no buyer should even be
shown the property, unless and until the
buyer has been qualified by a particular
mortgage broker. Can he do that?

A. He did it! But the question should
really be, “Is it in the best interest of his
seller for the Listing Broker to do this?”
The answer then, of course, is a resounding,
“No!” And although a seller has the right to
request a buyer be pre-qualified by a mort-
gage broker upon whom the seller can rely,
it strains credulity to believe that all this
Listing Broker’s sellers got the same idea
about the same mortgage broker indepen-
dently. Although a Listing Broker has a
duty to counsel sellers and, in carrying out
that duty, the Listing Broker may let the
sellers know that the Listing Broker has
come to honestly believe a particular mort-
gage broker is the most likely to obtain a
mortgage for a buyer, he is certainly not
acting in the seller’s best interest when he
refuses to allow the showing of a property
or the presentation of an offer unless this
particular condition has been fulfilled. 

Q. A Listing Broker has a number of prop-
erties on the market that actually belong to
him or to a company he owns, either alone
or with others. He never discloses his
interest. Doesn’t this violate some rule?

A. Yes, it violates a Multiple Listing
Rule, an Article of the Realtors® Code of
Ethics and License Law. In which forum
would you like to make a complaint?

Q. A Listing Broker promised to pay a
particular percent of the selling price to
cooperating Brokers. Our office found a
buyer for the property and the transac-

tion closed, at which point the Listing
Broker paid a percentage point less than
promised in the MLS. Our office never
agreed to a commission cut and never
even knew the commission would not be
as promised until the check was cut at
the closing! What can we do?

A. Ask your Broker to bring the Listing
Broker to Arbitration at the Board. 

Q. Will we win?
A. I have no idea!

Q. But, isn’t it an open and shut case if the
Listing Broker fails to pay as promised?

A. Not at all. Were there negotiations
that led to an agreed commission cut?
Did a situation arise whereby the actions
of the Selling Broker led to a problem
with the transaction? Did the Selling
Broker fail to properly qualify the buyer
so that a commission cut at the end by the
Brokers was the only way to save the
deal? These are the kinds of issues that
are examined at a Hearing. And remem-
ber, the Complainant carries the Burden
of Proof! It can prove to be very heavy!

Q. If a Listing Broker has an office
exclusive, can he be made to co-broke
with my office?

A. He never has to agree to co-broke
since he is never obligated to take on the
liability a co-broke brings with it. He can-
not, however, refuse to cooperate with a
Buyer’s Broker, although he has no duty
to pay the Buyer’s Broker.

Questions Regarding
Source of Income
Protection and Related
Matters in Suffolk
County and Elsewhere
Q. I understand Suffolk County had
said they were not going to add Source
of Income to its protected classes. Now
my broker just told me I was mistaken
and Source of Income is protected in
Suffolk County. Is this correct?

A. Your broker is correct. Source of
Income and numerous other classes
became protected pursuant to a vote
(18 - 0) of the Suffolk County
Legislature at the end of 2014. The Law
regarding the new Suffolk protected
classes, which is in addition to any
Federal or State Laws, are as follows:

1. Source of Income
2. Citizenship
3. Group Identity
4. Owners of a Guide Dog, Hearing

Dog or Service Dog

Q. What made Suffolk change it's mind?
A. Suffolk is concerned about provid-

ing safe and affordable housing to all its
citizenry.

Q. What if my landlord does not want
anyone on a program?

A. You cannot take the listing.

Q. What if my landlord tells me he does
not want pets?

A. If the pet is a guide dog, hearing
dog or otherwise defined as a service
dog, that is an unlawful instruction and
you cannot take the listing.

Q. What happens if a broker violates
this law?

A. In Suffolk County, the landlord and/or
broker can be liable for damages to the
aggrieved party in a Civil Suit, could have to
pay that party punitive damages of up to
$10,000.00, could have to pay the County
$50,000.00 if the act was negligent and
$100,000.00 if it was willful (these fines go
to the County General Fund), could have a
fine of $5,000.00 imposed if it is found that
the landlord and/or broker made a false
statement, and, if an order is issued against
the landlord and/or broker and the landlord
and/or broker fails to obey said order, a fine
of $1,000.00 per day could be imposed until
the party under the order complies!

Q. Will my Errors and Omissions
Insurance pay for the defense?

A. Perhaps for the broker. What is
your deductible? In addition to your own
legal expenses, the Commissioner can
order you to pay for the legal fees of the
Complainant who prevails against you.

Q. I understand there are exceptions to
this law if the landlord has less than 3
units. Is this true?

A. Whenever there have been excep-
tions in any fair housing law, the exceptions
have only been approved if the homeown-
er does not advertise or hire a broker.
Therefore, I believe the prudent broker
should proceed as cautiously as possible.
If a homeowner gives the broker an instruc-
tion that seems to violate this law, even
though the homeowner may be excepted if
the landlord found a tenant through the
landlord's own word of mouth, the broker
should refuse to take the listing unless he
can educate the homeowner so that the
homeowner rescinds such instruction.

Q. What about the Town of
Huntington's requirement that all
rentals must now have permits, even if
they are one family dwellings? What is
the purpose of that new law?

A. The Town of Huntington has stat-
ed it is concerned with the welfare and
safety of the people living in the town..

Q. Should I refuse to do rentals?
A. That is a question each broker and

agent must decide.

Q. Can I refuse to do rentals?
A. Of course.

COUNSELOR’S COMMENTS
By Cathy Nolan
Goldson, Nolan & Connolly, P.C.
General Counsel

The LIBOR Legal Help
Line is Available From 
9:00 a.m. – 1:00 p.m.

Monday through
Friday

Call the LIBOR Legal 
Helpline at

631-236-4105

LIBOR LEGAL 
HELP LINE
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The Long Island Board of
Realtors� (LIBOR) is proud to
announce that LIBOR Past President
and former RPAC Chair Liz English
of Netter Real Estate, in West Islip,
has been named the recipient of the
Legislative Advocacy Award.  Liz
was presented this award for her
outstanding leadership in pursuit of
LIBOR’s legislative agenda.

The LIBOR Legislative Advocacy
Award was created in memory of
longtime REALTOR� Lou Gutin, who
passed away in 2011.  This award
honors his ongoing dedication to the
legislative efforts of LIBOR and his
belief in protecting the real estate
industry from arduous rules and reg-
ulations and especially safeguarding
justly earned commissions.

Liz (pictured right) was presented
the award by 2015 LIBOR President
Laura Copersino (left), at the
January 21, 2015 LIBOR Board of
Directors meeting held at the West
Babylon Realtor� Service Center.

REALTOR� Liz English
Receives Legislative

Advocacy Award



GOLDEN R 
($5,000 AND UP)
Joseph L. Canfora*
Dorothy Herman*
Walauddin

Hoosein*

STERLING R
($1,000 TO $2,499)
Mary F. Begley*
Linda Bonarelli

Lugo*
Peter Demidovich*
Liz N. English*
Carol Callo-

Turshchman*
Susan G.

Helsinger*
Jared Hoosein*
David M. Legaz*
Pat Levitt*
Thomas J.

McCarthy
Michael Mendicino
Joseph E. Mottola*
Donald C. Scanlon*
Moses Seuram*
Joseph T. Sinnona*
Yoshinori Takita*
Charlotte

Vanderwaag*

PRESIDENT’S
CLUB
($500 TO $999)
Matthew Arnold*
Dorothy Aschkar*
Gail Bishop*
Georgianna F. Finn
Nick Gigante*
Randy L. Kaplan*
Fern L. Karhu

CAPITOL  CLUB
($250 TO $499)
Barbara Ford*
Marian Fraker-

Gutin*
Cheryl Grossman*
Kuo Hwa Kao
David M. Legaz
Anthony J.

Pellicane
Seibert L.

Robinson

Mary Alice
Ruppert*

Kathleen A. Viard

$99 CLUB 
($99 TO $249)
Bonnie A. Amenita
Edwin Arnes
Alex Barbosa
Leonora A. Bianco
Christina R.

Bruderman
Nicole Burke
Zi Feng Chen
Steve DePinto
Dan Faraz
Evelyn J. Fasulo
Jose L. Felipe
Mary G. Fudens
Jose P. Goncalves
Richard M. Gordon
Hector Gualpa
Philip C. Laffey
Nancy M. Legaz
Joseph V.

Lombardo
Samuel Lozado
Jorge L. Machado
Maria S. Magoulas
Lillian Matej
Suby Mathew
Christine

McEnaney
Gloria C. Molloy
Maureen Moran
Michael Nayar
Laurence Oxman
Francis A. Paruolo
Marc Paz
Nadia Pervez
Laura L. Prince

Vomvos
Mary J. Rice
Seth A. Romanick
Amy J. Rosenthal
R J Santiago
Michael J. Scully
Maria Seremetis
Boris Volfman
Linda Vricella
Henry F. Weber

LESS THAN $99
($18 TO $98)
Nancy L. Aboff

Kevin Aburto
Heather M.

Agagnina
Christopher A.

Aigner
Hazrat Alli
Shameena Alli
Joseph M.

Amoroso
Dong Hwa An
Diane L. Anderson
Shari Angel

Papazoglou
Brenda Antreassian
Alexander Aquino
Diane Arens
Daniel Aries
Kevin J. Aristy
Narcisa Avendano
Roberto Ayala
Denise L. Azzato
Kimeta Bacovic
Tricia N. Bailey
Sheyeb Bakth
Yaohao Bao
Riazuddin Baqai
Jean M. Beaubrun
Margaret H. Beck
Malisa Belcher
Tara Belfi
Flor DeMaria

Bencosme
Marie D. Beninati
Yizhaq Benshabat
Tal Berke
Heather B. Bester
Mark D. Bienstock
Jacqueline P.

Biondo
Michael A. Blake
Christina Blas-Cruz
Jie Bo
Richard D.

Bocchieri
Anthony Boccia
Ronald M.

Boettcher
Daniela R. Boscia
Deborah P. Brondo
Joanne M. Brown
Michael

Bruderman
Kathryn M. Bryant
Barbara A.

Bucovetsky

Anisa Budhan
Lydia Bueso

Roman
Leander Byard
Ashley Caloia
Jacqueline

Campbell
Jeremiah

Campbell
Arlene Carpio
Elizabeth L.

Caruso
Joslynn Castillo
Timothy F.

Cavanagh
Angela Chan
Lap S. Chan
Paige Charles
Carmen M.

Chavez
Bhavdeep Chawla
Bao Chen
Howard Z. Chen
Jingru Chen
Lanyan Chen
Xue Chen
William A. Cherno
John Chetram
Karen B. Chin
Robin J. Christison
Cheung-Hung

Chu
Marie G. Churilla
Ocelia Claro
Laurajean Colonna
Loretta A. Costalas
Cathy Coster
Christina Cozzi
Nicole Cruz
Diane D'Elia
Fang Yu Dai
Eleni Daoulas
Robert O. Dash
Betty Davenport
Ellada Davidova
Andrew A. Davis
John De Santos
Rony DeGuzman
Mary Delaney
Raymond A.

DeLeo
Catherine

Demenus
Karla Dennehy
Pedro Diaz

Helen C.
DiLorenzo

Kerry P. Doran
George Doulos
Jenefer Dowdye

Joseph
Richard Duda
Jacqueline

Dworkin
Heather A. Dwyer
Paul D. Dyckes
Donna Einemann
Marlene Eric
Kathleen A.

Evangelista
Monserrate Felicier
Xiaoqing Feng
Delcon D.

Ferguson
Jo Ann G. Ferrari
Paul A. Festa
Louis Figurito
Lisa D. Fiore
Deborah A.

Fleming
Nectarios N.

Flevaris
Karen Fox
Helen B. Freifeld
Alan A. Freire
Dina Futterman
Maurice K. Fyffe
Nora M. Gaetani
Katherine Gale
Lisette Gali
Emily Gan
Jinhua Gao
Lu Gao
Mei Gao
Robin M. Gasparik
Alan Eli Gavrielof
Heather Gearin
Marsha Gellert
Ronnie B. Gerber
Kenneth M. Gerus
Anthony

Giovinazzi
Joseph G. Giuliani
Adam Glassman
Andrea Glickstein
Caryn Gordon
Daniel Gorman
Ferne S. Gould
Latchmani

Goundan

Theodore
Gounelas

Lauren A. Granger
Anthony M. Grassi
Jevon Gratineau
William Grausso
Laurance S. Green
Lydia J. Green
Natasha M. Green
Lainie Greenberg
Tracy Greenberg
Frederic R.

Greene
Jennifer M. Gross
Marlem Guerra
Kevin M. Guilfoyle
Glen P. Hagen
Maureen Haley

Mizuno
Glenn T. Hall
Martin G. Hammer
Jae Chun Han
Wayne A. Hartard
Charlene A.

Harvey
Stephen Healy
Brian P. Heinlein
Adrienne

Heiselman
Brian P. Hennelly
Adam Herbich
Samantha A.

Hercules
Brizeida M.

Hernandez
Stephen Hilton
Verna Hobson
William G. Hoisik
Lesley Hong
Melissa Horne
Shawn C. Hough
Toni Hough
Willard P. Hough
Evelyn B. House
Alisa A. Howell
Alex S. Huang
Katherine Idrobo
Ella Ilyadzhanov
Munirul Islam
Bruce Jacobson
Virginia Jager
Ashima Jain
Ethan Jamron
Nancy A. Jarvis
Richard M. Jarvis
Juan Jiang
Nicole C.

Johansen
David Johnson
Tor F. Johnson
Marie A. Joseph
Eileen A. Joyce
Marta K. Kacperski
Barbara J.

Kaminski
Donna E. Kane
Noel A. Kappauf
Geraldine

Katsoulakis
Mosel B. Katzter
Ellen S. Kehrli

Steinberg
Peter Kelleher
James P. Kelly
Linda Kerr
Bibi A. Khan
Pervez J. Khan
Raphael Khan
Marek Kijek
Young Kim
Marianna A.

Kirikian

Anastasia A.
Koutsouras

Marissa Kowalchik
Nina V. Kowalsky
Linda L. Koziatek
Marie Denise

Kratsios
Biserka B. Kucuk
Marianne Kuhnle
Sunny T. Kwan
Mark S. LaBianca
Amy S. LaCentra
Ramon A. Lainez
Gobinda K. Lama
James A. LaMarco
Catherine

Lambiase
Hugo Lamprea
Mary Lanzillotta
Sandy P. Lau

Hirschmann
Francisco J.

Lazaro
Jessica Leavey
Tamara Lebo
Jermaine Lee
Anthony J. Legotti
Bryan Levin
Andrea G. Levine
Ross Levtow
Brenda Lewis
Gary Lewis
Kristie Lewis
Eugene Li
Haijing Li
Lin Li
LingLong Li
Yiming Li
George Liberatos
Qian Dong Lin
Dantong Liu
Xin Liu
Ya Juan Liu
Donald A. Logan
Brian P. Lomot
Victor S. Lopes
Alicia Lopez
Jeffrey Lopez
Wenqin Lu
Shalon Lumberger

Jones
Dean Lykos
Anthony S. Lynch
Camille S. Lyons
Michelle Madtes
Michael J. Mahalik
Charles V. Maione
Francine T.

Maione
Oksana Malayeva
Usman U. Malik
Sue Ellen R.

Maltagliati
Rajiv K. Mangal
Renee Mannella
Jean Mansueto
Florije Marion
Joe T. Markowski
Craig Marlow
Michael Marrazzo
Luis F. Martinez
Kelly Martino
Vincent M. Martino
Joseph Masini
Biju Mathew
Marianna

Matitchine
Moniqua McCoy
Lorena A.

McDermott
Michael D.

McDonald

Melanie G.
McGhee

Balford McKenzie
Ryan T.

McQueeney
Kim D. Messina
Antonella

Mesuraca
Winnie H. Mi-Lu
Latchman Misra
Zorina Mohamed
John H. Mohring
Hwi Sup Moon
Penelope A. Moore
Kiarash

Moosazadeh
Sarah M. Moran
Lori E. Moravek
Tapas K.

Mukhopadhyay
Marc M. Mullen
Brenda J. Munson
Catherine Munzing
Concettina I.

Musso
James Nastasi
Jose A. Nazario
Carla Negrillo
Alberto E. Neira
Paul Neuhaus
Glenn J. Nicholson
Yolanda N. Nieto
Michael K. Nill
Thomas Nino
Geovanny Nolasco
Emmanuel U.

Nwoha
MaryJo O Brien
Michael T. Olsen
Lauryl Palatnick
Peter Palazzolo
Ann Marie M.

Pallister
Maria S. Palmar
Joann L. Panzer
John Papa
Louis N. Papas
Robert J. Paquette
Giovanni Patane
Owal Julian

Patterson
Jagdesh C. Paul
Alejandra Perez
Christopher Perez
Vincent Petrarca
Nikolaos Petratos
Robin P. Piazza
Anthony Picone
Janine A. Pipolo
Skye H. Prichard
Linda Procaccio
Xuan Qi
Jill Quagliata
Vijanthi M.

Raghubir
Chris Ramnarain
Mahaish Ramoutar
Gregory F. Raposo
Timothy Riley
Alice E. Risley
Ralph Rivera
Gayle Roberts
Terry Robinson
William J.

Rodriguez
Carey J. Rogers
Eugene G.

Romano
Joseph Romano
Robert Ronzoni
Lisa Rosenthal
Nina Ruddy

Jacqueline Rudolf
Estevez

Lita C. Rudy
Diana Ruiz
Jenny Ruiz
Paul J. Russo
Thomas J. Ryan
Charles O.

Sanchis
Steven Sanders
Vincent SanFilippo
William J.

Sanfilippo
Karen Sanicola
Carmel M. Santoro
Debora Santos

Watts
Gale Scaglia
Robert Schapiro
Shalini M. Schetty
Laura A. Schreiner
Dolly Schuttinger
Peter Schwartz
Luca Sciommeri
James L. Scott
Stephanie A. Selix
Gerry M. Selya
Dana Sepulveda
Patricia R. Shaffer
Michael Shatinsky
Weiping Shi
Dong C. Shin
Yi Yi Show
Thomas Sinacori
Diana J. Singh
Sadar Singh
Adam C. Skipka
Alan N. Smith
Brenda A. Smith
Margaret T. Smith
Roy Sobel
Kewon Song
Kenneth Sorrell
Carolina Soto
Marianne Spahr
Deanne R. Spiegel
Janice A.

Stadtmuller
Michael Stanco
Christopher

Stanton
Christopher L.

Stein
Antoinette V. Steo
Eileen M. Stewart
Mary C. Stewart
Oluremi Stewart
Edward J. Stock
Thomas W. Stoebe
Zona J. Stroy
Kendra Stryska
Susan Sugar
Gordon King F.

Tam
Kan Teck Tan
Andrei P. Tarasko

Donna Tavano
Gallo

Leonardo E.
Tavarez

Margaret S. Thall
George B. That
Albert W. Thiel
Patricia A. Tietjen
Lisa Tomasulo
Yan Tong
Jeffrey I. Topper
Annie Torres
Eugene J. Traynor
Rosemaria

Tsaveras
Li Li Tu
Donna J. Twiggs
Frank S Urso
Silvia D.

Valderrama
James Valdes
Karen A. Varrone
Emma L. Velanis
Regina Vieweg
Vicki Walsh
Baoxia Wang
Chi Chi Wang
Heidi C. Wang
LiLi Wang
Zhiming Wang
Joanna Weber
Paul K.

Wernersbach
Melanie S.

Williams
Paul Williams
George S. Wilson
Leslie A. Winter
Linda S. Wohl
Allen Wong
Kathy Wong
Leshen Wu
Nan Wu
Xiaofen Wu
Yanjing Xie
Rufang Yan
Adnan Yaseen
Robert P. Yee
Youngsuk You
Etta Lorene Young
Adam J.

Zadorozny
Laura Zambratto
Shuo Zhang
Hai Yan Zhu
Lucy H. Zhu
Tengxin Zhu
Yuhua Zhu
Risa Ziegler
Michelle Zipfel
Maria Zirpoli
Rosemary Zollo

LIBOR’S 2015 RPAC GOAL IS $322,805 BASED ON RPAC’S FAIR SHARE OF $16.10 PER MEMBER. For more information, please contact Randy L. Kaplan, Director of Governmental Affairs, Ext. 380.

GOAL
$322,805

GOAL
$322,805

TO DATE...$24,275TO DATE...$24,275

RPAC REALTORS® Political Action Committee

2015 RPAC HONOR ROLL IT’S YOUR BEST INVESTMENT IN BUSINESS!

WASHINGTON – As the nation’s housing market continues to improve, U.S.
Housing and Urban Development Secretary Julián Castro today announced the
Federal Housing Administration (FHA) will reduce the annual premiums new bor-
rowers will pay by half of a percent.  This action is projected to save more than
two million FHA homeowners an average of $900 annually and spur 250,000 new
homebuyers to purchase their first home over the next three years. Read FHA’s
Mortgagee Letter and a list of frequently asked questions.

Today’s action also reflects the improved economic health of FHA’s Mutual
Mortgage Insurance Fund (MMIF).  FHA’s recent annual report to Congress
demonstrates the economic condition of the agency’s single-family insurance
fund continues to improve, adding $21 billion in value over the past two years. 

“This action will make homeownership more affordable for over two million
Americans in the next three years,” said U.S. Department of Housing and Urban
Development Secretary Julián Castro. “Since 2009, the Obama Administration
has taken bold steps to reduce risks in the mortgage market and to protect con-
sumers.  These efforts have made it possible to take this prudent measure while
also ensuring FHA remains on a positive financial trajectory.  By bringing our
premiums down, we’re helping folks lift themselves up so they can open new
doors of opportunity and strengthen their financial futures.”

In the wake of the nation’s housing crisis, FHA increased its premium prices
to stabilize the health of its MMI Fund.  In addition, the Obama Administration
took dramatic steps to safeguard consumers in the mortgage market to ensure
responsible borrowers continued to have access to mortgage capital as many
private lending sources tightened their lending standards.  

Today’s reduction will significantly expand access to mortgage credit for these
families and is expected to lower the cost of housing for the approximately
800,000 households who use FHA annually. 

FHA’s new annual premium prices are expected to take effect towards the end
of the month. FHA will publish a mortgagee letter detailing its new pricing struc-
ture shortly.

FHA Statement ON Reducing Annual Insurance Premiums

FHA TO REDUCE ANNUAL INSURANCE PREMIUMS
Reduction to increase credit affordability and reflects improved economic health of FHA
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By LIBOR Government Affairs

TAKE ACTION NOW to oppose a mandate being considered by
the New York State Fire Prevention and Building Code Council that will require
the installation of fire sprinklers in all new one and two-family homes and town-
homes in New York. Please send a letter to the New York State Fire Prevention
and Building Code Council, Secretary of State Cesar Perales and Governor
Andrew Cuomo by visiting  www2.realtoractioncenter.com and telling them to
remove the fire sprinkler mandate from the 2015 International Construction Code
currently under consideration.

For more information please Visit http://stopalbanymandates.com/

Oppose Mandatory Fire Sprinklers

*THESE LIBOR MEMBERS HAVE PLEDGED RPAC CONTRIBUTIONS. 
NOTE: Due to space considerations, a complete list of RPAC contributors will be available online @ LIRealtor.com 
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WEST BABYLON • 9:00AM-5:30PM
2/23 — The Truth, the Whole Truth and Nothing But the

Truth:  Legal Checklist to Ensure a Smoother
Transaction EF

3/12 — Don’t Get Bitten!  What You Don't Know Will 
Hurt EF

3/14 — Selling Commercial & Investment Real Estate F
3/18 — Listing Power:  If You Have Them.. They Will

Come EF
3/20 — Buyer, Brokerage and Ethics:  The Right Choices E
3/24 — Don’t You Wish You Hadn't Done That EF

JACKSON HEIGHTS • 9:00AM-5:30PM
2/12 — Listing Power:  If You Have Them.. They Will

Come EF
2/23 — Say Hello to A Good Buy EF
3/3 — The Shades of Grey of Real Estate EF
3/6 — Building a Better CMA - Applying the Principles of

Residential Appraising EF
3/9 — Handle with Care:  Sellers in Distress,

Representing Clients Who Need TLC EF

WOODBURY • 9:00AM-5:30PM
2/12 — Real Estate Consulting
3/4 — Residential Rental Opportunities, Pitfalls &

Safeguards EF
3/6 — Say Hello to A Good Buy EF
3/26 — Prescription for Legal RE Wellness EF

RIVERHEAD • 9:00AM-5:30PM
2/18 — Buyer Brokerage & Ethics:  The Right Choices E
2/20 — Say Hello to A Good Buy EF
3/10 — GPS for Pricing:  Great Pricing Strategies EF
3/20 — The Impact of the Law on the the Unsuspecting

RE Client & Customer EF
3/27 — Who Do you Really Work For… The Buyer? EF

BEST WESTERN MILL RIVER MANOR, ROCKVILLE
CENTRE • 8:30AM-5:00PM
2/18 — Handling and Closing The Short Sale Transaction E
2/24 — Don't You Wish You Hadn't Done That EF
3/5 — GPS for Pricing:  Great Pricing Strategies EF
3/17 — Wheel Estate or Real Estate:  Stop Spinning Your

Wheels EF
3/31 — Short Sales in Todays Real Estate Market EF

7.5HR CONTINUING EDUCATION

F APPROVED FOR 3 HOURS OF FAIR HOUSING TRAINING
AS REQUIRED BY DEPT. OF STATE FOR THOSE RENEWING
THEIR LICENSE AFTER 7/1/08.

E ALSO APPROVED FOR AND SATISFIES NAR MANDATED
ETHICS COURSE REQUIREMENT FOR REALTORS NEEDED 
BY 12/31/16.

LIBOR EDUCATION & TECH TRAINING

NEW YORK STATE REALTOR 
INSTITUTE
2014 GRI, SRES & ABR & GREEN Designation 
Course Offerings (All NYSAR Classes)

To register for GRI & All Designation courses, 
call NYSAR @ 518-463-0300.

Each module approved for NYS CE credit.

GRI 1 — ETHICS
7.5 Hourss CE Credit/$125 Members
Woodbury . . . . . . . 8:30AM – 5:30PM . . . . . . . . April 15

MRP — MILITARY RELOCATION
PROFESSIONAL
6.5 Hours CE Credit/$125 Members
Jackson Heights. . . 8:30AM – 5:30PM . . . . . . . . March 31

CIPS — GLOBAL RE:  LOCAL MARKETS
6.5 Hours CE Credit/$150 Members
Woodbury . . . . . . . 9:00AM – 5:00PM . . . . . . . . April 16

CIPS — GLOBAL RE:  LOCAL MARKETS
6.5 Hours CE Credit/$150 Members
Woodbury . . . . . . . 9:00AM – 5:00PM . . . . . . . . April 17

SRES — Senior Real Estate Specialist
12 Hours CE Credit/$295 Members
West Babylon. . . . . 9:00AM – 5:00PM . . . . . . . . April 27-28

RSPS — RESORT & SECOND-HOME
PROPERTY SPECIALIST
7.5 Hours CE Credit/$150 Members
Riverhead . . . . . . . 8:30AM – 5:30PM . . . . . . . . May 1

GRI 3 — AGENCY
7.5 Hours CE Credit/$125 Members
West Babylon. . . . . 8:30AM – 5:30PM . . . . . . . . May 19

SRS — SELLERS REPRESENTATIVE
SPECIALIST
15 Hours CE Credit/$295 Members
Woodbury . . . . . . . 8:30AM – 5:30PM . . . . . . . . June 9-10

CBR — CERTIFIED BUYER
REPRESENTATIVE DESIGNATION COURSE
WITH FAIR HOUSING
Approved for 22.5 hours NYS Continuing Education Credit.
Mar 10 Day 1 . . . . Jackson Heights . . . . . 9:00AM – 5:30PM
Mar 11 Day 2 . . . . Jackson Heights . . . . . 9:00AM – 5:30PM
Mar 12 Day 3 . . . . Jackson Heights . . . . . 9:00AM – 5:30PM
INSTRUCTOR:
Roseann Farrow

DESIGNATION & PROF DEVELOPMENT

ROOKIE NEW AGENT TRAINING 3 DAY
CLASS
Approved for 7.5 hours NYS CE credit.
Mar 9 Day 1 . . . . . Woodbury . . . . . . . . . . 9:00AM – 1:00PM
Mar 10 Day 2 . . . . Woodbury . . . . . . . . . . 9:00AM – 1:00PM
Mar 11 Day 3 . . . . Woodbury . . . . . . . . . . 9:00AM – 1:00PM
TUITION: w/o CE with CE

LIBOR Licensing Students/Members  . . . .FREE  . . . .$65
Non-members  . . . . . . . . . . . . . . . . . . . . . .$150  . . . . .$215

REALTOR SHORT SALE 
CERTIFICATE PROGRAM
Approved for 15 hours NYS CE credit.
Upon successful completion students will receive certificate
& RSSP pin.
Mar 25 Day 1 . . . . Woodbury . . . . . . . . . . 9:00AM – 5:30PM
TUITION: $175 LIBOR Members, $225 Non-members
INSTRUCTOR: Cathy Nolan Esq. & Linda D’Amico
Satisfies 3 hours of Fair Housing training as required by Dept. of
State (on second day of class). Satisfies 2.5 hours of Mandatory
Ethics training as required by NAR (on second day of class)

FAIR HOUSING AWARENESS IN SALES 
& RENTALS
Approved for 3 hours of Fair Housing Training as
required by Dept. of State for those renewing their license
after July 1, 2008. 
Feb 26 . . . . West Babylon . . . . . . Instructor: Nick Gigante

TIME: 9:30AM – 12:30PM  
TUITION: $25 LIBOR Members, $40 Non-members

CONTINUING EDUCATION

VISIT US ONLINE AT LIREALTOR.COM/EDUCATION

WINTER 2015

REGISTER BY TELEPHONE: 
631-661-4800 x 21 • 

TO REGISTER ON-LINE OR FOR
DIRECTIONS, VISIT 
OUR WEBSITE AT

LIREALTOR.COM/EDUCATION

NOTARY PUBLIC TRAINING SEMINAR
Mar 27 . . . . . . . . . West Babylon . . . . . . . . 1:30PM – 4:30PM
INSTRUCTOR: Sal D’Agate, REALTOR
TUITION: $35 LIBOR Members • $55 Non-members

NOTARY PUBLIC

TECH & SATURDAY COURSES
7.5 Hours CE Credit • TIME: 9:00AM – 5:30PM

GET ORGANIZED WITH ALL NEW MLS
STRATUS (Hands On)
WEST BABYLON . . . . . . Jan 20, Jan 24 (SAT), Feb 4, 

Feb 26, Mar 18 
JACKSON HEIGHTS . . . . Jan 22, Feb 18, Mar 5, 
WOODBURY . . . . . . . . . Jan 23, Feb 11, Mar 2, Mar 31
RIVERHEAD . . . . . . . . . Feb 11, Mar 17 

STRATUS LITE & EASY (Hands On)
WEST BABYLON . . . . . . Feb 11, Mar 12
JACKSON HEIGHTS . . . . Feb 4, Mar 23

GET THE MOST FROM STRATUS MAPS &
CMA (Hands On)
WEST BABYLON . . . . . . Feb 9, Mar 4, Mar 28 (SAT)
JACKSON HEIGHTS . . . . Jan 27, Mar 18
WOODBURY . . . . . . . . . Feb 17, Mar 10
RIVERHEAD . . . . . . . . . Feb 18, Mar 26

LISTINGBOOK TOOLS FOR PREMIUM
CUSTOMER SERVICE 
JACKSON HEIGHTS . . . . Feb 24

TAKE YOUR DESK ON THE ROAD: WORK
MOBILE 24/7 
(Hands On)
WEST BABYLON . . . . . . Feb 24, Mar 20
WOODBURY . . . . . . . . . Jan 28, Mar 25

ARE YOU SMARTER THAN A HOME
BUYER? (Hands On)
WOODBURY . . . . . . . . . Mar 20

WHY SHOULD I LIST MY HOUSE WITH
YOU?  (Hands On)
JACKSON HEIGHTS . . . . Mar 10
RIVERHEAD . . . . . . . . . Mar 11

KEEP YOUR SELLERS REAL & YOUR
LISTINGS HOT (Hands On)
WEST BABYLON . . . . . . Feb 18, Mar 10
WOODBURY . . . . . . . . . Feb 18

INVESTIGATING REAL ESTATE FROM NEW
YORK TO CALIFORNIA (Hands On)
WEST BABYLON . . . . . . Jan 21, Feb 13
WOODBURY . . . . . . . . . Feb 25
RIVERHEAD . . . . . . . . . Feb 24

WORKING THE REAL ESTATE NUMBERS
TO BRAND YOURSELF AS A MARKET
EXPERT — 3 HOURS NYS CE CREDIT
JACKSON HEIGHTS . . . . Feb 19

SATURDAY CLASSES: 7.5 HOURS CE

WEST BABYLON
Mar 14. . . . . . . . Selling Commercial & Investment Real

Estate - 3 Hours Fair Housing Included 

TECH & SATURDAY COURSES
LIBOR Education Class Cancellation Policy: Full refund
will be issued if cancellation is made 3 or more business
days prior to class. NO REFUNDS if less than 3 business
days — Education CREDIT will be issued for use within
one year. Students who DO NOT SHOW for class will
LOSE entire tuition. LIBOR reserves the right to cancel
class if minimum enrollment is not met.

In Case of Inclement Weather: If your class needs to be
cancelled/delayed start due to inclement weather, infor-
mation will be posted on www.mlsstratus.com and also
on our automated voice mail message on 631- 661-4800
by 7:00 a.m.
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FINANCIAL SERVICES

LONG ISLAND REALTORS
FEDERAL CREDIT UNION 
631.661.4800 ext 371 • LIRFCU.com

INSURANCE/LEGAL

INSURANCE PLUS
516.922.1200 • insuranceplusny.com

MEDIA

MLS/LIBOR WEBSITE MLSLI.COM
MLSSTRATUS.COM
Donna Lee Wimmers • 631.661.4800 ext 348

THE REALTOR ADVERTISING
Donna Lee Wimmers • 631.661.4800 ext 348

MEMBER BENEFITS

NYSAR
518.463.0300 x 229 • nysar.com

TECHNOLOGY

MLS PRODUCTS & SERVICES
Dana Nowick • 631.661.4800 ext 367 •
mlstechs.com

PROFESSIONAL SERVICES DIRECTORY

THE SERVICES DIRECTORY IS PROVIDED AS AN ADDITIONAL
SERVICE. THE PUBLISHER DOES NOT ASSUME ANY 

LIABILITY FOR ERRORS OR OMISSIONS.

Call Donnalee at 631-661-4800 Ext. 348 to adver-
tise your company in “The REALTOR®” paper 

PROFESSIONAL SERVICES DIRECTORY.

By Joe Schneider
Manager, Global Business
Development and Outreach
National Association of Realtors®

Shifting your business strategy to incor-
porate international buyers and sellers
seems like an intimidating and over-
whelming undertaking. The often-over-
looked reality is that there are many oppor-
tunities that currently exist within your
community that you can benefit from -
you just need to know where to look.

Global real estate transactions can
take shape in many different forms and
involve many types of customers. A
common misconception is that a global
investor is someone who is currently
residing in another country.  The truth
is, there are clients who are already in
your community that need specialized
assistance when deciding to purchase or
sell property here in the U.S.  

So where do you find these global
customers in your local market? Agents
across the country have been successful
by first identifying places and organiza-
tions where global clients might exist.

Common places and organizations that
have been proven fruitful in the past
include places of worship, colleges and
universities with a large international
contingent, ethnic societies and clubs,
chambers of commerce, local business-
es that cater to specific demographics,
and tax and legal professionals who
specialize in working with foreign
clients. 

Once you have identified the areas
within your community where global
buyers may exist you can then begin to
market your services directly to them.
Keep in mind that working with a glob-
al client is likely to be different, and
potentially more complex, than working
with your other clients.  Knowledge and
preparation are essential to providing
excellent service to this lucrative buyer
group.  The National Association of
REALTORS®, Certified International
Property Specialist (CIPS) designation
offers a comprehensive overview of
global transactions and considerations.
CIPS will provide you with the educa-
tion, resources and network to help you
grow your global business.   

We are pleased to provide ongoing support about the growing international buying market. Look
for this new section in future issues as we get ready to launch a formal global initiative in 2014.

Our Sights are Set 
on Global

Finding Global Business Opportunities

Introducing the 
NEW Benefi ts-Rich

DETAILS AVAILABLE AT LIREALTOR.COM/AFFILIATES

LIBOR
AFFILIATE 
MEMBERSHIP 
PROGRAM

• Reach Over 20,000 Local Real Estate Professionals
• Networking 
• Sponsorship Opportunities
• Marketing 
• Branding

* Terms and conditions apply. See website for complete program details.

Your Business Contacts Will  Thank You 
for Bringing This Affordable Opportunity 

to Their Attention.. .and the 
Long Island Board of REALTORS® 

Will  Thank You for Referring Them!

SUCCESSFUL REFERRALS =
$50 AMERICAN EXPRESS® GIFT CARDS*

Capitalize on Your Business Contacts
Refer them to join the New LIBOR Affi l iate Membership Program

and Receive a $50 American Express® Gift Card*

Fifty-two percent of Americans admit
they’ve had to make at least one major
sacrifice in order to pay their rent or mort-
gage within the last three years, accord-
ing to new research commissioned by
the nonprofit John D. and Catherine T.
MacArthur Foundation.

These sacrifices include everything
from having to get a second job, curb
savings for retirement, cut back on health
care, accumulate credit card debt, move
to a less safe neighborhood or one with
worse schools to afford their rent or mort-
gages, according to the “How Housing
Matters Survey.”

At least 15 percent of American home
owners say they’re living in housing mar-
kets where the monthly mortgage pay-
ment on a median-priced home requires
more than 30 percent of the monthly
median household income. Anything 30
percent or above a home owners’ median
household income is often considered

“cost-burdened” when it comes to afford-
ing housing costs.

In some areas of the country, home
owners and renters are finding housing
costs are eating up even more of their
household incomes. For example, in New
York county/Manhattan, mortgage pay-
ments represent 77 percent of the medi-
an income according to data from
RealtyTrac.

“Affordability issues are a real and major
hurdle,” Lawrence Yun, chief economist at
the National Association of REALTORS�,
told The Wall Street Journal. Home prices
have jumped 20 percent over the last two
years while wages have mostly stayed
stagnant, he says.

“Only by adding more new supply, via
housing starts, can home prices be
tamed,” he says.

Source: “Half of Americans Can’t
Afford Their House,” The Wall Street
Journal 

On Aug. 1, real estate and industry pro-
fessionals should be prepared that last-
minute changes three days before closing
will become much more challenging to
make. The Consumer Financial Protection
Bureau is combining mortgage forms and
disclosure documents that will be required
to be given to clients much earlier, which
means any changes after the fact could
quickly derail a closing date.

One major change coming on Aug. 1 is
that the HUD-1 Settlement Statement is
being replaced by the “Closing Disclosure”
or “CD,” which basically will summarize
the terms and charges of the loan. Lenders
will be required to deliver the CD to con-
sumers three days prior to closing.

If any changes are needed on the CD
during that three-day period, the cus-
tomers’ closing likely will be delayed.

“Some may point to the ‘bona fide
emergency’ exception and feel this is a
way around the three-day rule,” notes
Ken Trepata, director of Real Estate
Services for the National Association of
REALTORS�, in a recent column.
“However, the bona fide emergency must
be a serious emergency – not losing a

locked-in interest rate, for example, but
rather, more like one will be bankrupt if
the deal does not close. And it will have
to be put in writing in one’s own words,
not a form letter. Even then, it will have to
be approved by the lender, and given the
way loans are actually made and closed,
the ultimate lender will likely not be pre-
sent at the closing; so this approval [and
approval of any other changes for that
matter] will not be quick, if it comes at all.”

As of Aug. 1, the CFPB also will be com-
bining two common forms used in lending
-- the Good Faith Estimates and Truth in
Lending disclosures. The two forms will
be combined into a single form known as
the “Loan Estimate” or “LE” form. Lenders
will be required to give borrower appli-
cants this form within three days if they’ve
collected at least six pieces of information
on customers, such as their name,
income, estimated value of property, loan
amount, and more. Lenders will be held
accountable to the exact charges listed on
this form, and the loan charges listed must
come within 1 percent of the actual costs.

Source: “RESPA/TILA Changes Right
Around the Corner,” RISMedia

Last-Minute Closing Changes to Get Difficult

NEWS AROUND TOWN

Affordability Still Plagues Many Households



JOIN YOUR
CREDIT UNION NOW!
Long Island Realtors® 
Federal Credit Union

Take Advantage of this
LIBOR Member Benefit Today!

Call (631) 661-4800 ext. 371

Visit LIRFCU.com

Savings Accounts • Checking Accounts • 
Auto & Personal Loans...and More!



<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /None
  /Binding /Left
  /CalGrayProfile (Dot Gain 20%)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Error
  /CompatibilityLevel 1.4
  /CompressObjects /Tags
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages true
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /DetectCurves 0.0000
  /ColorConversionStrategy /CMYK
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedOpenType false
  /ParseICCProfilesInComments true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams false
  /MaxSubsetPct 100
  /Optimize true
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage true
  /PreserveDICMYKValues true
  /PreserveEPSInfo true
  /PreserveFlatness true
  /PreserveHalftoneInfo false
  /PreserveOPIComments true
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts true
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Preserve
  /UsePrologue false
  /ColorSettingsFile ()
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /CropColorImages true
  /ColorImageMinResolution 300
  /ColorImageMinResolutionPolicy /OK
  /DownsampleColorImages true
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 300
  /ColorImageDepth -1
  /ColorImageMinDownsampleDepth 1
  /ColorImageDownsampleThreshold 1.50000
  /EncodeColorImages true
  /ColorImageFilter /DCTEncode
  /AutoFilterColorImages true
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /CropGrayImages true
  /GrayImageMinResolution 300
  /GrayImageMinResolutionPolicy /OK
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 300
  /GrayImageDepth -1
  /GrayImageMinDownsampleDepth 2
  /GrayImageDownsampleThreshold 1.50000
  /EncodeGrayImages true
  /GrayImageFilter /DCTEncode
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /CropMonoImages true
  /MonoImageMinResolution 1200
  /MonoImageMinResolutionPolicy /OK
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 1200
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.50000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /CheckCompliance [
    /None
  ]
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile ()
  /PDFXOutputConditionIdentifier ()
  /PDFXOutputCondition ()
  /PDFXRegistryName ()
  /PDFXTrapped /False

  /CreateJDFFile false
  /Description <<

    /BGR <>
    /CHS <FEFF4f7f75288fd94e9b8bbe5b9a521b5efa7684002000410064006f006200650020005000440046002065876863900275284e8e9ad88d2891cf76845370524d53705237300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c676562535f00521b5efa768400200050004400460020658768633002>
    /CHT <FEFF4f7f752890194e9b8a2d7f6e5efa7acb7684002000410064006f006200650020005000440046002065874ef69069752865bc9ad854c18cea76845370524d5370523786557406300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c4f86958b555f5df25efa7acb76840020005000440046002065874ef63002>
    /CZE <>
    /DAN <>
    /DEU <>
    /ESP <>
    /ETI <>
    /FRA <>
    /GRE <>

    /HRV (Za stvaranje Adobe PDF dokumenata najpogodnijih za visokokvalitetni ispis prije tiskanja koristite ove postavke.  Stvoreni PDF dokumenti mogu se otvoriti Acrobat i Adobe Reader 5.0 i kasnijim verzijama.)
    /HUN <>
    /ITA <>
    /JPN <FEFF9ad854c18cea306a30d730ea30d730ec30b951fa529b7528002000410064006f0062006500200050004400460020658766f8306e4f5c6210306b4f7f75283057307e305930023053306e8a2d5b9a30674f5c62103055308c305f0020005000440046002030d530a130a430eb306f3001004100630072006f0062006100740020304a30883073002000410064006f00620065002000520065006100640065007200200035002e003000204ee5964d3067958b304f30533068304c3067304d307e305930023053306e8a2d5b9a306b306f30d530a930f330c8306e57cb30818fbc307f304c5fc59808306730593002>
    /KOR <FEFFc7740020c124c815c7440020c0acc6a9d558c5ec0020ace0d488c9c80020c2dcd5d80020c778c1c4c5d00020ac00c7a50020c801d569d55c002000410064006f0062006500200050004400460020bb38c11cb97c0020c791c131d569b2c8b2e4002e0020c774b807ac8c0020c791c131b41c00200050004400460020bb38c11cb2940020004100630072006f0062006100740020bc0f002000410064006f00620065002000520065006100640065007200200035002e00300020c774c0c1c5d0c11c0020c5f40020c2180020c788c2b5b2c8b2e4002e>
    /LTH <>
    /LVI <>
    /NLD (Gebruik deze instellingen om Adobe PDF-documenten te maken die zijn geoptimaliseerd voor prepress-afdrukken van hoge kwaliteit. De gemaakte PDF-documenten kunnen worden geopend met Acrobat en Adobe Reader 5.0 en hoger.)
    /NOR <>
    /POL <>
    /PTB <>
    /RUM <>
    /RUS <>
    /SKY <>
    /SLV <>
    /SUO <>
    /SVE <>
    /TUR <>
    /UKR <>
    /ENU (Use these settings to create Adobe PDF documents best suited for high-quality prepress printing.  Created PDF documents can be opened with Acrobat and Adobe Reader 5.0 and later.)
  >>
  /Namespace [
    (Adobe)
    (Common)
    (1.0)
  ]
  /OtherNamespaces [
    <<
      /AsReaderSpreads false
      /CropImagesToFrames true
      /ErrorControl /WarnAndContinue
      /FlattenerIgnoreSpreadOverrides false
      /IncludeGuidesGrids false
      /IncludeNonPrinting false
      /IncludeSlug false
      /Namespace [
        (Adobe)
        (InDesign)
        (4.0)
      ]
      /OmitPlacedBitmaps false
      /OmitPlacedEPS false
      /OmitPlacedPDF false
      /SimulateOverprint /Legacy
    >>
    <<
      /AddBleedMarks false
      /AddColorBars false
      /AddCropMarks false
      /AddPageInfo false
      /AddRegMarks false
      /ConvertColors /ConvertToCMYK
      /DestinationProfileName ()
      /DestinationProfileSelector /DocumentCMYK
      /Downsample16BitImages true
      /FlattenerPreset <<
        /PresetSelector /MediumResolution
      >>
      /FormElements false
      /GenerateStructure false
      /IncludeBookmarks false
      /IncludeHyperlinks false
      /IncludeInteractive false
      /IncludeLayers false
      /IncludeProfiles false
      /MultimediaHandling /UseObjectSettings
      /Namespace [
        (Adobe)
        (CreativeSuite)
        (2.0)
      ]
      /PDFXOutputIntentProfileSelector /DocumentCMYK
      /PreserveEditing true
      /UntaggedCMYKHandling /LeaveUntagged
      /UntaggedRGBHandling /UseDocumentProfile
      /UseDocumentBleed false
    >>
  ]
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [612.000 792.000]
>> setpagedevice


